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When it comes to conservation of food aad fuel and the protection of 
vitamin content demanded by the war—this country is fortunate. More 
than a year ago—long before Pearl Harbor—thousands of teachers, home demon- 
stration agents and home economists were already at work teaching the gospel 
of nutrition. 
So today when America looks to her kitchens, hundreds of thousands of 
students and homemakers are well on their way to better cooking methods— 
ep ee. helped by the Robertshaw “measured heat” program and by Robertshaw- 
sured Heat” has become «2 equipped ranges. 


competent cooking manual 17 


thousands of schools and Robertshaw is indeed proud to make this contribution to the nation’s health, 
colleges , ‘ . . 
its conservation of food and fuel, and the winning of the war. 


/ROBERTSHAW coms 


ROBERTSHAW THERMOSTAT COMPANY, YOUNGWOOD, PA. 





LARGE CAPACITY 


B. bulky meters, like big bulky automobiles, are largely 


a thing of the past. This is the era of streamline design. 


Large volume positive measurement, the EMCO Pressed 
Steel Meter way, is meeting with increasing favor with gas 
companies the country over. The compact design of these 
meters is fully appreciated on manifold installations such 


as illustrated above. 


EMCO Pressed Steel Meters, while giants in capacity, 
require less floor space per cubic foot than any other meter. 
Their exclusive reinforced, pressed steel construction makes 
them extremely rugged but light in weight. They have all 
the inherent simplicity and accurate measurement qualities 


of the well known EMCO line. 


PRESSED STEEL 


EMCO NO. 41% 
PRESSED STEEL METER 
WITH EMCORECTOR 


EMCO NO. 5 
PRESSED STEEL METER 
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to reduce holder costs? 
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ES! — 


doesnt anybody 


remember William Dawes? 


N THE 18th of April, in Seventy- 

five, two men waited impatient- 
ly for the signal in Old North Church. 
And when the signal was finally 
flashed, two men sprang to their sad- 
dles and clattered away towards 
Concord to spread the alarm. 


One, of course, was Paul Revere. 
But few people know that he had a 
companion. And even fewer know 
his companion’s name. It was Dawes 
... Major William Dawes. 


Perhaps it seems strange that Paul 
Revere should get all the credit, when 
Dawes rode just as far and just as 
hard that night. 


But .. . is it so strange? Not when 
you realize that Longfellow wrote a 
poem called “The Midnight Ride of 
Paul Revere’’...a poem every 
schoolboy reads. Not once is Dawes 
mentioned in this poem! 

William Dawes is forgotten now. 
Nobody bothered to remind people 
about Ais famous ride! 

And human memory can be just 
as fickle with products as it is with 





names . . . when nobody bothers to 
remind people. 


Especially today, with business in 
its present abnormal state, it’s easy 
to lose sight of this fact . . . easy to 
succumb to the temptation to let 
down for a time on advertising effort. 


Nobody knows how long this 
emergency will last. But sooner or 
later, normal conditions must re- 
turn. And when they do, you will 
want your customers to remember 
Gas and Gas Refrigeration . . . and 
still be ‘‘sold’’ on the silence and 
long life of the only refrigerator with 
no moving parts. 


Forward-looking gas executives 
everywhere are taking stock of this 
situation. They’re continuing to re- 
mind people during the coming 
months of their products and serv- 
ices through local advertising. 


In 1942 also, Servel, Inc., is carry- 
ing forward its program—in the pages 
of influential national magazines—to 
keep Gas and Gas Refrigeration to 
the forefront of the public mind. 
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THIS CLOCK SHOWS STANDARD WAR TIME 


There's no Time-Qut 


War Time 


W AR isn't fought by the clock. Bombers don’t listen for the 5 o'clock whistle. 
War is a 24-hour job — seven days a week. And the Gas industry is in this war, too 

-in it up to the neck. We can't afford time-out either. We've got to maintain peak 
production — and to do this requires a constant, careful check-up on every phase 
of the business. 

Take your purifying equipment, for instance. Is it operating at maximum effici- 
ency? If not, call Connelly at once, for Connelly engineers, who have been serv- 
ing the industry for more than 65 years, will gladly make an analysis of your 
purifying requirements and submit unbiased recommendations for getting the 
best possible results at the lowest possible cost. 

Connelly Iron Sponge is in use in hundreds of leading gas plants all over the 
country. With its extra high capacity and remarkable revivifying qualities, it is 
guaranteed to meet every requirement efficiently and economically. 


Consult Connelly Today. 
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Toggle joint press work—the right quality of racy which is characteristic of AMERICAN 
dies—steel casings free of distortion—skilled Tinned Steelcase Meter performance! Gas 
craftsmanship and manufacturing methods... companies profit by this reliable performance. 
all contribute to today’s meter assembly. » Tinned Steelcase Meter Catalog TG-4, 
> Merely a few of the hundred and one fac- revised 1940 edition, provides invaluable 
tors that have insured the sustained high accu- information for your reference. 


GENERAL OFFICES + 60 EAST 42ND STREET, NEW YORK, N.Y 
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GAS PROMOTION 
IN WARTIME 


By 


Davis M. DeBard 


Vice President 
Stone & Webster Service Corporation 


New Y 


INDUSTRY 1s all out to 
win the war. Whatever changes 
are needed in its methods of pro- 

motion and operation will be willing 
ly and gladly met that this end may 
be accomplished. We know we are 
faced with the job of helping to pre 
serve the American way of life by 
aiding in every way possible the all 
out war production effort. It is im 
portant that we constantly seek to 
maintain and improve the SERVICE 
we render to homes and industries, 
as well as to extend its advantages to 
those on our present mains who are 
not now using it. 

It is important, too, that we keep 
our companies in a sound financial 
condition to meet the taxes and emer 
gencies that may arise from our war 
effort. This may necessitate rate in 
creases, elimination of some of the 
free service rendered during the past, 
and other operating adjustments. 

As a wartime promotional effort, 
shouldn’t we increase our effort in 
making known to our customers the 
value of vitamin saving 
The necessity for proper preserva 
tion of food to prevent waste? The 
importance of cleanliness and sani 
tation in fighting disease; and_ the 
importance of keeping in the best 
of health and condition for the sac 
rifices which we are bound to have to 
make. In other words, should we not 
promote gas service in terms of food 


Ili GAS 


cooking ? 





rk. N. Y 


saving, time saving and money sav 
ing which are of great value in our 
defense and war effort? 

During the past few years promo 
tion was largely centered upon the 
campaigning and selling of appli 
With factory production be 
ing converted to the manufacture of 
war materials, the production of gas 
appliances has been, and will be even 
more, curtailed. The number of lines 
will be greatly reduced. In fact, cer 
tain publicity has been given VIC- 
PORY type of appliances, which will 
be stripped models, largely for de 
fense housing. A recent survey 
showed that Regulation W, with its 
higher down payment, has increased 
sales resistance in 43% of the areas 
covered, reducing the volume of sales 
materially. There are indications that 
terms will be reduced even to a 
greater extent as has been done in 
Canada. The selling of certain types 
of house heating apparatus may be 
stopped. Thus, promotional meth- 
ods which we have used in the dis- 
tribution and advertising of appli- 
ances through dealers and through 
our own sales efforts during the past 
few years, will be materially changed. 

\ survey reveals that companies 
and dealers have sufficient inventor 
ies on the whole to carry them dur 
ing the next few months. Their sell 
ing effort must be continued in order 
that this equipment is not frozen and 


ances. 


} 
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allocated in the manner _ that 
the automobiles have been. 

lt is appropriate at this time to 
review a few facts which prove that 
our past promotional activities have 
achieved results: 

At the end of 1941 our industry 
was serving 18% million customers 
which is 1% million more than it ever 
served. 


( 1rOSs 


Same 


revenue in 1941 amounted 
to $909,441,000 which is the highest 
ever recorded and is 4.3% over 1940. 
Manufactured gas sales revenue was 
up 2.2% over 1940 and natural gas 
sales revenue was 6.0% over 1940. 

During 1941, 2,200,000 gas ranges 
were sold, of which 150,000 were 
Certified Performance. This was an 
increase of 28% in total range sales 
over 1940. 750,000 automatic water 
heaters were sold, a 50% increase. 
Furnaces, boilers and conversion 
burners were also up 50%. Gas re- 
frigerators hit a new high prior to 
production restrictions. 

These results were obtained by the 
local activities of the individual 
companies and their dealers, plus the 
combined promotional efforts of the 


American Gas Association and the 
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\ssociation of Gas Appliance and 
Equipment Manufacturers. It is cet 
tain such results could not have been 
obtained without both local and na 
tional promotion. 

At the present time 95% of all 
“as appliances sold in the United 
States and Canada display the ap 
proval seal of the A.G.A.’s Testing 
Laboratories. More than 200 mu 
nicipalities have ordinances permit 
ting only approved gas equipment to 
be installed. Records of the Bureau 
of Census show that since the estab 
lishment of the laboratories 16 years 
ago accidental deaths resulting fron 
gas poisoning have decreased 50. 
Moreover, operating efficiency of 
household gas appliances has in 
creased 25 to 50%. 

If any one has doubt as to the 
value of our national association, | 
recommend that he cogitate upon 
these achievements, especially their 
value to the customers we serve. | 
recommend to you members of this 
industry that you review these 
achievements for | am sure that they 
will show you the absolute necessity 
that our national promotional efforts 
be continued, with due recognition of 
today’s war conditions. 

The gas industry has an enormous 
investment in public acceptance of 
gas, the modern fuel. Our promotion 
efforts must now be directed toward 
maintaining the high degree of pub- 
he acceptance which it now enjoys. 
This is already the new objective of 
the National Advertising Committee 
and of the Sales Committees of the 
A.G.A., and should become the ob- 
jective of every progressive gas 
company. 

Our greatest asset is our existing 
customers. We owe it to these cus 
tomers to use our best efforts in see- 
ing that the dealers and our own 
service departments render the best 
program of adjustment and repairs 
in order that their existing equip 
ment may serve them in the most 
efficient manner during the war pe 
riod. We owe it to the new defense 
homes and plants built in our terri 
tories to secure promptly such priori 
ties as will enable adequate service 
to be rendered to them. We owe it 
to the people of our community to 
cooperate in every way with the Lo 
cal Civilian Defense Committees and 
assume leadership where that leader 
ship can best be supplied by the per 
sonnel of our organizations. We owe 
it to our government to promote the 
sale of Defense Bonds and Defens 
Stamps in every possible way. 

The general public is anxious to 
be of service in the war effort. They 
need and will welcome proper direc- 


\lany of our personnel are ca 
community leadership. 
rship should be forthcom 


ng. For instance, the 1914-18 period 
shows that those companies whose 
personnel were active in the war ef 
f of the local citizens, were re 
ded many vears afterward for 
heir contribution. In other words, 
la surplus of local good 


he Home Service Departments 

ve a golden opportunity to teach 
itrition, vitamin cooking, food sav 
ng, time saving and money saving 
the preparation of foods. \ case 

is recently called to my attention 
yf large gas company whose Home 
Service Department announced a 
rse in Nutrition in substitution 
for the usual instructions on new 
equipment sold. They found the 
nterest so great that they have or 
ganized daily classes with registra 
tion on a school basis, so each one 


has her particular time and day per 
week to attend. Certainly, here is 
oof of home service value. 


pT 
We should balance our sales or 
ganizations with the promotional job 
to be done, keeping in mind that a 
trained salesman is a real investment 
ind asset to any company. When 
this war is over there will be a 
tremendous surplus of electric ca 
pacity in both private and govern- 
lent-owned water power projects. 
of oil and perfected oil-burning ap- 
pliances. There will be the keenest 
competition for the consumer’s dol- 


There will no doubt be quantities 


lar among all manufacturers of dur- 
ible goods. I need not elaborate to 
tell you that the competition will be 
keen and that those companies and 


dealers who prepare now for a peace- 
time sales effort and continued pub- 
lic acceptance of our product are the 
companies and dealers who will reap 
the greatest rewards. Thus, I recom- 
hat you maintain and utilize 

the best advantage your trained 
lan power in which you have a sub- 


Stantial investment. 


mend | 


What are companies doing about 


“sae 
t T 1€ ; STs 

1. Companies that were not mer- 
handising are planning to continue 





their educational and gas service ad- 
vertising, in fact, all of their pre- 

1 1otional activities, adapted 

war conditions, except direct mer- 
‘handise campaigns. 

2. Some companies have ceased all 
merchandise i 
ind are leaving the sale of all such 
ypliances that are available to the 
nitiative of their local dealers. 


activities 


3. Most companies that not only 
sell appliances but have stimulated 
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their sales by dealers, plan to con- 
tinue on a basis which will assist the 
dealer as much as possible during the 
war period. 

Dealers in general may be divided 
into three classes: 


l. Dealers whose gas appliance 
business is but one department 
of their business, such as, de 
partment stores, furniture 
stores, etc. 

2. Specialty dealers who sell gas 
appliances and one or two addi 
tional lines of merchandise. 


3. Plumber dealers. 


I believe in the case of dealers in 
the first classification, all we can do 
is to continue our present methods of 
cooperation. In the case of dealers in 
the second and third classification | 
would recommend that we give seri 
ous consideration to interesting these 
dealers in increasing their service 
work. In many cases the utility can 
assist the dealers in this matter by 
giving them the benefit of their ex- 
perience in service work and may 
help still further by establishing ade- 
quate charges for appliance services 
rendered by themselves in order to 
encourage customers to have this 
work done by dealers. They may 
also assist in permitting the dealer to 
draw from company merchandise 
stock. 

After the war, the sale of modern 
gas appliances will again become the 
spearhead of the gas industries de- 
fense against the competition sure to 
follow. The part the dealer should 
play today, and can play, in meeting 
post-war competition, is dependent 
upon so many factors that each local- 
ity is an individual problem. The 
economics of both parties, utility and 
dealer, must be considered in arriv- 
ing at a solution. 

There seem to be no plans for cur- 
tailment of advertising. For all 
practical purposes, the opportunity in 
this field is just as great as ever. It 
will, of course, be necessary in most 
cases to change the type of advertis- 
ing that has been used in the past. 
In place of merchandise advertising, 
educational and gas service advertis- 
ing will be substituted. A new copy 
platform, together with key copy and 
layouts is now being prepared as the 
spearhead of an entirely new pro- 
gram to be developed in conformance 
with the country’s war effort by the 
AGA National Advertising Commit- 
tee. Specifically, the new consumer 
advertising will inaugurate: 


1. Promotion of such government- 
sponsored war activities which the 
Committee, in its judgment, believes 
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the gas industry is singularly fitted 
to perform as an outstanding public 
service; and an intelligent, far-sight 
ed and completely unselfish program 
planned to help the consumer feed 
her family better during this wartime 
emergency. 


2. The basic character of the pro 
gram for the immediate future will 
be devoted to maintaining a_ high 
standard of national health, with em 
phasis on nutrition, balanced diets 
and low cost recipes, all tied in with 
the government’s own effort. 

No industry is in a more logical 
and advantageous position to make 
the furtherance of this program its 
own than is the gas industry. Eighty 
five million people eat meals cooked 
This makes the gas indus 
try perhaps the greatest single com 
mon denominator in the whole field 
of nutrition. This new program pro 
vides a matchless opportunity for the 
gas industry to step to the front as 
an authority in nutrition and food 
preparation to an extent which it has 
never done before. Such a program 
will help the nation. It will help the 
Government. And it will preserve 
and build for us a maximum of good 
will and continued acceptance for out 
product, Gas. 

The Gas Industry has for several 
months been lending a part of its na 
tional advertising space to promote 
the buying of United States Defense 
Bonds and Savings Stamps. And | 
highly recommend to all gas com 
panies that they, too, make a feature 
of this important war-contribution in 
their local advertising and publicity 

In the preparation of this paper, | 
wrote to a representative group of 
large companies throughout the 
United States, and asked them to tell 
me what effect the war effort. and 
regulations has had upon their gas 
sales, and to outline their promotion 
al plans for the first six months of 
1942. The replies received were of 
immeasurable value and | want to 
summarize, in a general way, what 
they had to say: 


by gas. 


Effect on Sales Personnel 


The number of merchandise sales 
men now employed is from 10% to 
50% less than a year ago. This re 
duction is the result of resignations, 
most of which came from men enter 
ing the armed services or war indus 
tries. 

The number of industrial and 
commercial salesmen is about the 
same as last year, with the exception 
of a few industrial areas where there 
have been some increases. 

The number of home service em- 
ployees is the same as last year. 
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Effect of Consumers’ Credit 
Regulation W 


Regulation W_ and 
have increased sales 
resistance to such an extent that ap 
phance sales have fallen off some 

It seems that the down 


10% to 30% 
pavment is the chiet obstacle rather 


In reneral 


~ 


other conditions, 


han the limitation of 18 months. In 
eas which have a large amount ot 
r work this regulation has had 


tle effect on sales. 


\s to plans for the first six 
onths of 1942, most compamies ex 


pressed the thought that they ex 
] 
l« 


rected new regulations and _ restric 


tions as the wat program developed 
ind that, therefore, the plans they had 
were tentative to the extent that such 
regulations and restrictions mivht af 

rom a study of the re 
plies received it is very evident that 


fect them. 


the competitive situation, the amount 
of war work going on in the terri- 
tory and the financial ability of the 
companies to meet wartime operating 
expenses and service demands, are 
the controlling factors in their 1942 
plans 


Summary of Promotional 
Plans Reported 


Personnel 


It is the over-all belief that sales 
personnel will continue to be reduced 
by resignations of those going into 
the armed services and war work. 
Some companies expressed the 
thought that it would not be neces- 
sary to seek replacements. Others 
expressed the thought that there 
would be need of some replacements 
but believed it would be difficult to 
I Most companies will 


obtain them. 
do everything in their power to keep 
their experienced sales personnel 
within their organization. They 
realize at what a disadvantage they 
will be when the war is over if they 
have to go out and build and train a 
new sales organization to meet the 
great post-war competition. 


Appliances Available 


Invariably each company” ex- 
pressed the belief that the number of 
appliances available other than those 
ilready in stock would be not more 
than 50% of 1941 and that further 
reductions were expected. There 
seems to be a belief that some war 
type appliances, such as a Victory 
range, may be manufactured for de- 
fense housing and replacement pur- 
The idea is that such appli- 


pe SES 


1] 


ances will not have any sales appeal 
built into them because as much of 
the critical metal as possible will be 
eliminated. 


Advertising and Promotion 


By far the large majority of the 
companies reported that they intend 
to continue with their scheduled 
amount of advertising and promo- 
tional work. 

Following are quotations from the 
replies received which will give you 
an indication of the way 16 com 
panies’ sales executives throughout 
the country were thinking less than a 
month ago: 


1. “It is, however, our intention to 
remain in the business of merchan- 
dising gas appliances and promoting 
gas service just as long as possible 
for we, too, realize that the ‘public 
forgets the business when the busi- 
ness forgets the public’.” 

2. “The electrical industry, both 
private and public, are adding tre- 
mendous capacity. When the war is 
over competition will be keen which 
behooves us to look now toward a 
peacetime selling organization and re- 
tain, even though they are placed into 
operating departments, our well 
trained sales personnel during the 
war, that we might have them avail- 
able for the keen peacetime competi- 
tion.” 


> 


3. “We believe that a ‘design for 
post-war sales’ should be incorpo- 
rated in both national and local ad- 
vertising and we are planning ac- 
cordingly in both our sales and 
advertising programs.” 

#. “Number of appliance dealers 
is expected to be reduced by as much 
as 25 to 50%.” 

5. “We feel that salesmanship will 
be essential to sell the appliances 
which are available even in the face 
of the previously men- 
tioned.” 

6. “We feel that the principal mar- 
ket will be among war production 
workers who will have more money 
left after increased expenses than 
they have ever had before. It is 
going to require real sales effort to 
sell this market principally because 
they will spend their money for other 
needs if the gas appliance men are 
not on the job.” 

7. “We anticipate that terms will 
be still further 
months and that the down payment 
requirement will be increased above 
the present 20%.” 

§. “As we believe that the distri- 
bution of the vital necessities which 
we sell has a definite place in war- 
time economy, we intend to continue 


shortage 


decreased to 12 






































12 





merchandising gas appliances on a_ of this constant threat (electric cook- 
sound and aggressive basis. If and ing) and this is one of the major 
when material shortages interfere Wwe reasons t they have not deemed it 
hope to work out a plan which will sate t ke any cut in sales and 
justify the continued operation of yromotional expenditures.” 

our trained selling organization.”’ 15 Che vital contribution which 

Y “A natural wartime tendency “© Ust gas in the home makes to 
‘to wait before buying’ has been a “€ Nahion's health and morale should 
much more serious obstacle than goy ve recog |, thus the maintenance 

‘nment restrictions on installment fr presel wned gas utilization 
buying.” quipment 1s of prime portance.” 

10. “Because | believe our indus sabtiinarse.. pee 
try to be thoroughly conscious of its “00% YS S'CPPEe UP WiheTe necessar) 
essential merchandising problem, | gare sh today's selling objec- 
feel that gas companies generally will se nt) en seen 
maintain key trained sales organiza ¢ given to sales expense at an abso- 
tions and as many of their general a ore Pencalien 
sales personnel as changing condi : creased cos ——, 
tions will permit.” idea — 

11. “Although we believe that , ee ee ee tee oe 
sales personnel will be progressivel eigenen gel nels ie 
reduced, we do not anticipate making phrcee 2059 Oa 
any major reductions in supervisoi sae wut 
staff nor do we plan to change out , ee a 
organization setup.” en: OO ate eRP — lying 

t ss le} energy in the man 

12. “We hope to keep most of our f iis nging fron 
better men and will make every effort uttons S Many « s mem- 
to get sufficient equipment to keep bers a he armed forces on land 
them employed. If we get to a point st nd those on the home 
where it is impossible to obtain front are carrving on with a firm de- 
ranges and refrigerators then we will  t ination to “see it through,” and 
probably have to curtail our sales de it the same e to maintain our posi- 
partment to some extent, although tion as a ajor force in American 
we will still trv to keep a nucleus of yusiness resume our work with 
our best men.” ,; etl ; —— . 

y¢ Nntnusilas ynen the vic- 

13. “Generally speaking, the ma tory 1s nd we d the peoples 
jority of our gas companies are going t the world are again permitted to 
to continue along their normal lines ike up our peaceful pursuits 
of sales endeavor to the best of thei: 
ability.” 2 jon a 

c ey {tlan 

14. “Qur gas properties are awaré rua 





Recurrence of The Oil Shortage 


The American Gas Association has 
sent the following notice to gas com 


] 


pany members which use fuel 





“The demands and conditions of x =: 
war have created an imminent Re a 
shortage of fuel oil particularh Fn Te 
District No. 1, the seventeen Atlan " - 





tic Seaboard States, where nearly 
all the water gas is produced asid 
from the Pacific Northwest. The cru 
cial period is the next six or seven 
weeks of maximum consumptio1 
after which it is hoped that the r 


Buy DEFENSE SAVINGS 
BONDS and STAMPS 


AT ALL BANKS, POST OFFICES, AND SAVINGS AND 
LOAN ASSOCIATIONS 
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duction of demand resulting from 
milder weather will bring substantial 
relief. 

‘We have conferred with Mr. 
Louis H. Spiner, Director of Mar- 
keting for District No. 1, Petroleum 
Coordinator for National Defense, 
at his office in New York. He 1s 
fully aware of the situation as it af- 
fects companies manufacturing and 
distributing water gas and the pos- 
sible results upon defense industries 
and essential civilian services, and 
has discussed these problems 
thoroughly with the Sub-Committee 
on Supplies and Distribution. 

“Suppliers of fuel oil are author- 
ized to fill orders from gas compan- 
ies when stocks of oil on hand do not 
exceed fourteen days’ supply. Such 
deliveries may not exceed an addi- 
tional two weeks’ supply or the fuel 
capacity of a single unit normally 
used in making deliveries to such gas 
companies, whichever is the smaller. 
For example, if the company or- 
dinarily receives the oil by tank car, 
a full carload may be delivered; if 
by barge, a full barge load may be 


delivered. 


‘These restrictions do not apply 
to sales or deliveries of fuel oil at 
water terminal locations, where freez- 
ing may prevent additional deliveries, 
nor do they apply to sales and deliv- 
eries which are normally made in 


ocean-going tankers. 


“If your supplier states, for any 
reason, that he is unable to make de- 
liveries as indicated above, apply at 
once to the Sub-Committee on Sup- 
plies and Distribution, 707 Chanin 
Building, New York, New York, 
who will direct your supply from 
some other source; Mr. L. H. Spin- 
er, Director of Marketing, Office of 
Petroleum Coordinator, District No. 
1, 1104 Chanin Building, New York, 
New York, or call us. 


“The above restrictions are in full 
force and effect by recommendation 
from the Petroleum Coordinator for 
National Defense. If copies of the 
complete plan recommended by the 
Office of Petroleum Coordinator are 
desired, or if you should have any 
special problem requiring clarifica- 
tion, please communicate either with 
Mr. L. H. Spiner, or this office.” 
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Air Raid Instructions 


By 
Harry E. Ashmore 


VER sINCE THAT SUNDAY morn 

ing when havoc swooped from 

the skies upon Pearl Harbor 
millions of people, not engaged in 
military duty or defense work, have 
been asking a new question: What 
can I do to help my country win this 
war? 

There are many ways in which 
such people can help, if they sin 
cerely wish to do so. Above all they 
must be loyal, patriotic and faithful 
to our country. They must be alert 
and ever on the watch for sabotage, 
fifth columnist and enemy activity 
They should never fail to report to 
the proper authorities any conversa 
tion or action they have noted, which 
appears to be dangerous or a peril to 
our country or company. We must 
be willing to sacrifice many thing 
and give much more willingly to 
numerous demands which will be 
made upon us. 

Every individual should be willing 
to give the best in him, and an hon- 
est day’s work during this time, re 
gardless of his occupation. Honor 
and honest work by those not in serv 
ice will greatly help to win this war. 
Loafing, poor workmanship and dis 
interest will help lose this war. A 
good day’s work is not for defense 
workers alone, but includes all work 
ers. Yes, there is so much we can 
all do, and I am sure that those who 
read these words will find many 
things to do, to help this country 
win this war. Some of us will enlist 
in armed service. Others will serve 
in defense work and service organi 
zations. Everyone can become active 
in some one of the numerous divi 
sions of Civilian Defense, some of 
which are: First Aid Work, Air 
Raid Service, Rescue Work, Fire 
and Bomb Squads and other civilian 
defense projects Red Cross worl 
ers are always needed. And others 
will work with organizations to serve 
men at the front and in camps. 

In our own company we find many 
already serving in Civilian Defense 
groups. They are and have been at 
tending meetings for many weeks 
taking their training and instruction, 
doing whatever they can, to help win 
this war, and to be ready and pre 
pared if disaster strikes. Employees, 
both women and men from many de 


N 





partments jn our Plant and_ the 
Crown Street building, are serving in 
some civilian group and doing their 
bit, to help win this war. Recently 
our company, in line with all large 
concerns and manufacturers, distrib- 
uted to all employes, air raid rulings 
and precautions. Here is a place 
where eve ryone can do his part, by 
learning what you are to do in case 
of an air raid and by cooperating 
with the Management in following 
idvice and instructions. 

It most certainly is not my pur- 
pose in this article to alarm or fright 
en people but merely a duty to ac- 
quaint them with what to do if an 
ir raid should occur, and to familiar 
ize people with proper procedure and 
be prepared. 

By all means, Be Calm, Be Care 
ful, Be Considerate of Others. Do 
not run or become panicky. Stay in 
doors. Remember an air raid warn- 
ing signal is sounded some minutes 
before planes arrive over the spot to 


be bombed, so you generally have 
time enough to get to your shelter 
station without running, stumbling 


or falling. Greater injuries may be 
caused by such haste than from an 
ictual bombing. However do not lose 
any time in getting to the shelter sta- 
ion assigned to you. Remember to 
ilways keep away from windows to 
ivoid flying glass. 

Check the Air Raid precaution 
sheet given to you by our company 
and know exactly where you are to 
report. Do not leave your station 
until you have been advised by the 
proper person that the “All Clear” 
signal has been sounded. Then go 
back to your employment and carry 
on again, trying not to be nervous 
ind remembering that air raid war- 
dens and assistants are doing their 
duty from points of vantage, and 
will give advance notice if attack- 
ing planes are returning. The air 
raid service members are on the 
watch day and night and are doing 
splendid work. 


The air raid and communication 
systems used are exceedingly fast 
ind efficient, and are a great assist- 
ance and protection. Volunteers in 
the rescue groups and fire and bomb 


squads have been instructed in how 


to handle various types of bombs. 
Explosive and the gas type of bombs 
must never be handled by inexperi- 
enced persons and those not properly 
trained in this work. However al- 
most every adult person can learn 
and should know how to handle the 
incendiary or fire type of bomb which 
has been so widely used throughout 
Europe. By knowing what to do at 
the right time reduces the hazard and 
damage of this type bomb. 

Experts have agreed that an attack 
against the New England States 
would almost certainly be an incendi- 
ary raid. Enemy planes would drop 
incendiary bombs of the type dropped 
on British cities. For this reason 
| believe everyone should know what 
to do with the incendiary bomb and 
[ submit these simple instructions. 
\ two pound magnesium bomb is 
constructed entirely of incendiary 
materials, except the sheet iron tail 
and firing mechanism. The average 
bomb is about 9 inches long and 2 
inches in diameter, to which is fixed 
the sheet iron tail. 

The body, fuse, plug and priming 
composition consist of magnesium 
and aluminum iron oxide. A ther- 
mite mixture serves only to ignite 
the magnesium shell, which is the 
main incendiary agent. As the bomb 
strikes, the explosive charge is set 
to go off directly after contact. A 
single plane can carry 2000 such 
bombs which it releases in containers 
carrying 20 bombs each. A bomber 
flying 5000 feet high at a speed of 
200 miles per hour, releasing a con- 
tainer every second, would discharge 
1,000 bombs in three miles and fires 
would probably start every 60 yards. 
For this reason everyone should 
know how to handle the incendiary 
type of bomb. 

As these bombs land they burn 
with considerable spattering for the 
first few minutes. While this is oc- 
curring the action cannot be con- 
trolled. But when the thermite ignites 
the magnesium shell it will then burn 
for about 15 minutes, and during 
this burning period it can be ap- 
proached and controlled, because it 
now has reached the glow stage. 
While the shell is burning and glow- 
ing, particles of molten magnesium 
scatter over an area of 50 feet and 
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ignite any inflammable material it~ one « Vv nutes and the action 
touches. cannot be controlled. But when the 

Several fires may be burning in __ thermite ignites the magnesium shell 
different spots in the room. E-xtin spattering is diminished and 
guish these fires first, using sand, \ burn in an intense glowing flame 
fire extinguishers, or water, before for about 15 minutes and when the 
they get out of control. The bomb bomb. has hed the glow stag 
can be handled later. Assuming we can be approached and handled 
have the small fires under control, should be clearly understood 
we now turn our efforts to the bomb it while the thermite is burn 
A large stream of water played di spattering stage) the bomb can 
rectly on a bomb will cause a violent not be controlled, because the oxygen 
explosion and scatter molten mag t enters the reaction, comes 1 
nesium in every direction. A pail the iron: e within the shell. When 
of water thrown directly on the ones starts to burn, (the 
bomb would probably injure th Ww stag the bomb can be 
thrower and send the bomb out of smothered because the oxygen is 
control. then furnished from outside 

A fine spray, as produced by a Sand, ashes or dirt are easy to 
garden hose equipped with an ad handle at enerally available and 
justable nozzle, will serve to smother are good smothering agents, but keep 


the flame and check the flying mag in mind ey will not extinguish the 


nesium and sometimes kills the fire, Y ) \ll that can be done is to 
but the water and chemicals are not ntrol e spattering magnesium 
good to use. Soda Acid and Car ind reduce the length of time ot 
bon Dioxide fire extinguishers will | 
also cause a violent reaction. Car he method I outline herewith is 
bon Tetrachloride extinguisher will considered as good as any to handle 
produce poisonous gas fumes which the incendiary bomb. Equipment 
are very injurious. consists of an ordinary metal water 
I have stated that when an incen pail, long handled metal shovel and 
diary bomb first lands, it burns with — sand 
considerable spattering for the first Pile and stack dry sand on and 





IDEAL FOR ANY TRENCH OR OTHER 
CLOSE QUARTER JOBS 


$ The REED FOUR WHEEL Cutter operates with 
a short back and forth motion through only 
« . one-third of a circle. Each of the four 















wheels exerts the same pressure on the 

pipe, and all 4 therefore cut evenly and 
completely through the pipe at the 
same time. 


F. 0. B. 
ERIE 


Capacity 
Yo" to 2” 
Weight 5 Ibs. 


Equipped with Reed special alloy 
RAZOR BLADE Wheels, which cut 
with remarkable ease, leave little 
burr, and have a long life of 
useful service. 


A sample cutter for test and trial may 
be ordered on memorandum invoice, to 
be paid for if retained or returned for 
credit if unsatisfactory. Try it once, and you will use 
no other. 


REED MFG. COMPANY 


— 


1436 W. 8th Street ’ ERIE, PA. 
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round the bomb until the glare and 

heat have been reduced and it is 
somewhat under control. Do this 
quickly but not carelessly, building 
up the sand around and finally cov- 
ering the bomb. Do not throw the 
sand, sprinkle and spread it. 

Have the metal pail partially filled 
with sand, a layer of 4 or 5 inches 
mn the bottom. Then take the long 
handled metal shovel and scoop up 
bomb and sand and place in the paii. 
This must be done carefully, and 
he bomb must not be allowed to roll 
off the shovel. 

Do not try to extinguish the bomb 
in the pail by covering it with more 
sand. Get the pail and bomb out- 
side as quickly as possible where it 
can be placed in a safe place to burn 
itself out without further damage. 
[ry and get the bomb under con- 
trol and in the pail before it has 
burned a hole in the floor—otherwise 
t may be too late. The pail must 
not be picked up with your hands 
by bail or handle, because the bomb 
is still burning in it and it is hot. 
Take your long handled metal shovel 
ind manipulate it through handle 
ind the bomb and pail can be safely 
carried outside. If two persons are 
present the shovel handle can be 
slipped through the pail handle and 
easily carried out with one person 
on each side of the shovel handle 
with the pail in the center. 

Where the fire starts away from 
the bomb itself, it should be attacked 
in the usual way, with water or fire 
extinguishers. In all cases the local 
fire department should be called, but 
remember that in air raids the entire 
fire department may be engaged 
fighting fires and the responsibility 
is yours, and you should know what 
to do and how to do it. Being pre- 
pared with fire and bomb fighting 
equipment may mean the safety of 
vour home, family and business es- 
tablishment. 

Make your preparations now. 

This is one thing everyone can do 
in answer to the question, “What 
can I do to help win this War?” 

From “Cubic Feet.” Issued by Nex 
laven Gas Light Company 





Standard Gas Equipment General 
Offices Now in Baltimore 


Standard Gas Equipment Corporation, 
New York Citv, announces that its gen 
eral sales and advertising offices are now 
located at Baltimore, Marvland, effective 
February 16tl However, the New York 
regional sales offices and display rooms 
wed at the former New York 
‘ast 4lst Street 
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Enormous quantities of dust collect 
m some gas lines. Here is shown 


a 


cas line being blown and clouds 
of dust escaping. 








Regulating valve virtually “‘cut 


to pieces 


by dust in the gas. 
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Ma. DUSTAN ABRASION—Old Dusty—is a thieving rasc 
This regulating valve is a fair example of his work. With a valve 
this condition there is bound to be a rise in gas pressure on t 
downstream side. This increased pressure pushes a larger volur 
through displacement meters than they actually register. Result:—t 
gas company LOSES! 


Dust in gas causes damage to equipment and loss of gas all along t 


line. The remedy, of course, is adequate and proper gas conditioni 

such as that provided so economically and effectively by Bla 
Knox Equipment. Leading engineers prefer Blaw-Knox Gas Cc 
ditioners because they do a thorough job at low cost. 


THIS THIEF-CATCHER 


Only *95 


SPECIALLY DESIGNED 
“K” SERIES FOR 


CITY REGULATORS ® SMALL CITY GATE 
STATIONS ® TOWN BORDER STATIONS 
® MEDIUM AND LARGE INDUSTRIALS 


Here, at low cost, is the best protection against dust, rust, 
scale, and liquid condensates. K-6 (illustrated) will 
condition 396 MCF standard gas per day flowing at 30 
pounds gauge pressure. 


ASK FOR COMPLETE INFORMATION REGARDING 
THE “K’” SERIES GAS CLEANER BEST SUITED TO 
YOUR PURPOSE. Please state where it is to be placed, 
the maximum gas volume MCF hour, the minimum and 
maximum pressure. 


4 BLAW-KNO 


GAS CLEANERS © 


CTAOMCOC RANK RINGS PITTCRI 
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A Moditied Test for 
Sulphur Compounds in Town Gas 


RIOR to 1905, the total sulphur 
P content of town gas was limited 
to 20 grains per 100 c. ft.; the 
gas referees’ standard test formed 
the means by which this quantity 
could be accurately measured. The 
London Gas Act of that year re- 
moved the obligation to remove sul 
phur compounds other than H.S, and 
except for special purpose the Ref- 
erees’ sulphur test fell into disuse. 
Now the Referees’ test, while pro- 
viding an excellent laboratory test 
with high accuracy, suffers from the 
disadvantages of cumbersome appa- 
ratus and the long duration of the 
test, especially where spot tests are 
required in conjunction with other 
experiments. This test consists in 
burning 10 c. ft. of gas at % c. ft. 
per hour under a glass chimney, the 
products of combustion passing 
through an absorption tower contain- 
ing glass marbles and a small quan- 
tity of ammonium carbonate. When 
the gas has been consumed, the appa- 
ratus is disconnected and all the 
parts washed with distilled water, all 
the washings being collected. The 
ammonium sulphate in solution is 
converted to barium sulphate, filtered 
off and weighed. 


A Quicker Method 


This test occupies 20 hours for 
combustion and several hours longer 
to obtain the result; efforts were 
made, therefore, at Bolton to devise 
a simpler and more rapid test with, 
however, a reasonable degree of ac- 
curacy. The gas was burned under 
a glass chimney as in the Referee’s 
test, but the products of combustion 
were drawn through a wash bottle 
containing iodine solution, with the 
expectation that the sulphur dioxide 
in the waste gases would be oxidized 
by an equivalent proportion of 
iodine. 

This method, however, was found 
to give somewhat erratic results, so, 
instead of the iodine, a mixture of 

A Paper delivered to the Manchester 


and District Junior Gas Association on 
27th September, 1941. 


By 
J. M. Grundy 


sodium hydroxide solution and hy- 
drogen peroxide was then used with 
very satisfactory results. The theory 
is that any sulphur compounds in the 
gas are burnt to sulphur dioxide and 
sulphur trioxide, which are absorbed 
by the sodium hydroxide and with 
the aid of the hydrogen peroxide 
converted to sodium sulphate. A 
portion of the sodium hydroxide is 
thus neutralized, the amount being 
determined by titration against deci- 
normal acid 

The performance of an actual test 
as follows: 

While the meter and supply pipes 
are being cleared of stale gas and 
possibly: air, the wash bottle is pre- 
pared by introducing 10 cc. of deci- 
normal sodium hydroxide and 2 cc. 
of 10 volume hydrogen peroxide. A 
similar mixture is put into a con- 
venient beaker to provide a blank 
titration. 

The burner is now set to a suitable 
rate, say % c, ft./hour, which gives 
a flame about % in. high, the appara- 
tus connected up and the suction 
turned on \s the meter pointer 
passes a convenient mark, the chim- 
ney is placed over the burner. Suff- 
cient suction must be provided to 
allow the flame to burn freely or it 
may smother, 

While the test is proceeding the 
blank titration may conveniently be 
carried out, using brom phenol blue 
or methyl orange as indicator. The 
volume of deci-normal acid required 
is carefully recorded and the com- 
pleted titration retained as a color 
match for the final titration. 

\ volume of 4 c. ft. of gas burnt 
gives very satisfactory results. This 
amount can be varied to suit the ac- 
curacy required, but the figure of 
4 c. ft. gives an accuracy to the 
nearest grain of sulphur 

When the required amount of gas 
has been consumed, the gas is turned 
off, but the suction left on for, say, 
five minutes longer, which serves the 
double purpose of clearing the appa- 
ratus of burnt gas and cooling the 
chimney. The apparatus is now dis- 
connected and the chimney and 


takes plac i 


wash bottle washed out into a con- 
venient beaker, say 300 cc., and the 
solution titrated against the deci- 
normal acid, using the same indi- 
cator as betore and matching the 
color to the previous titration. The 
volume of acid used is again care- 
fully recorded. 

The difference between the test 
and the blank titrations represents 
the amount of sodium hydroxide 
neutralized by the sulphur from the 
gas. This figure is converted into 
grains of sulphur by dividing the 
volume of gas burnt and multiplying 
by a constant factor of 2.47. 

Example: 

Blank Titration 
Sem TRIMER... . 2... 7.9 ce. 

The difference, which represents 
the sulphur content of the gas, is 
4.6 cc., which on dividing by % (the 
volume of gas) and multiplying by 
2.47 gives the sulphur content as 34.4 
grains/100 c. ft. 

I find that one wash bottle is ade- 
quate for all practical purposes; a 
second bottle is not affected to the 
extent of 1 grain of sulphur per 100 
c. ft. There is no appreciable loss by 
spray ; a blank test drawing clean air 
for one hour showed no change on 
titration. There is also apparently 
no necessity for large excess of 
sodium hydroxide; a test in which 
almost all of the hydroxide is used 
up gives the same result as when 
excess of hydroxide is present. 


Air Purifier 


A refinement which we have added 
to our own apparatus is an air puri- 
fier. This serves the purpose of 
eliminating the effects of any extra- 
neous products of combustion, of 
dust from spent oxide or of H.S 
from liquor samples, etc., any of 
which might exaggerate the result. 
The gas burner is set in the centre 
of a hollow wooden block and the 
base of the glass chimney is sealed 
by a shallow mercury trough. Air 
for combustion enters by a tube pass- 
ing through the side of the wooden 
block. This air before entering has 
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to pass down an 8 in. tower filled 
with %4 in. broken brick, freshly 
wetted with strong caustic soda solu 
tion, and then through a small bottle 
containing loosely packed 
wool to catch dust or spray. 


cotton 


A comparison of results from such 
tests with that given by the Referees’ 
test, performed at the same time on 
gas from the same pipe is given 
below : 


Referees Test: 34.7 grs./100 c. ft. 
Bolton Test: 


(1) 32.8 grs./100 c. ft. 


(2) 33.3 
(3) 32.4 
(4) 33.9 
(5): 33.5 
(6) 33.6 


I think the agreement can be con 
sidered satisfactory allowing for the 
fact that the Bolton figures are prac 
tically spot tests, each being com 
pleted within an hour. 
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Tons of Coal 
in Loose Piles 


By 
W. F. Schaphorst, M.E. 


Newark, N. J 


Conical Piles 


When bituminous coal is piled in 
a conical pile the tonnage in the vol 
ume is easily estimated from the 
formula .0O248D*° where D is the 
diameter of the pile in ft. at its base. 
For anthracite coal the formula is 


.00172D*. 


Elongated Piles 


But coal is often stored in elon- 
gated piles, in which case the ton- 
nage of bituminous coal is computed 
from the formula: 

00248D 00474AD? - 

tons bituminous 
Where A is the length of the “crest” 
6n top of the pile in ft. A good 
way in which to determine the length 
of this crest is to subtract D from 
the total length of the pile at its base. 
D, in this case, is the maximum width 
in feet of the base of the elongated 
pile. 

It is obvious that an elongated pile 


can be cut up into three parts. The 
two curved end portions when added 
together give us a pure and simple 
cone, whence we have the .00248D 
in the formula. The central portion 
has a triangular section from end 
to end and its volume is one-half as 
great as would be the volume of a 
rectangular block having the same 
base and height The tonnage in 


this central triangular portion is 
.00474AD*. Adding the two together 
OO2Z248D 


we therefore have 


00474A D?. 
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Where the coal in the elongated 
pile is anthracite instead of  bitu- 
minous the formula becomes : 

00172D 0033 AD? 

tons anthracite 

1) and A are both measured in feet 
in all of these formulas which are 
based on the fact that one ton of coal 
occupies approximately 38 cu. ft. on 
the average, whether anthracite or 
bituminous. The natural cone of an- 
thracite is 0.25 as high as it is in 
diameter at its base. For bituminous 
coal the height factor is 0.36. 


at the critical points 


C-F Pilot Loaded Regulators insure accurate control of 
pressures where uninterrupted service must be maintained 
for round-the-clock production. Perfect-circle pounds-to- 
pounds regulation of delivery pressures from 1 to 200 lbs. 
Suitable for transmission line, town border, or industrial in- 
stallations. No bleeds to atmosphere. Simplified design, with 


one adjustment only, easy to install 


no factory man needed. 


Working parts entirely enclosed, yet readily accessible; 
rugged construction, nothing intricate to wear or to require 
expert attention. Sizes 1"’ to 2!/"" screwed, 2” to 10” flanged. 
C-F Regulators meet all pressure-control needs of industry. 
Submit your requirements for a specific recommendation. 


me CHAPLIN-FULTON MFG.CO. 


- 
38 PENW AVE. : 


PITTSBURGH, PA. 
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What Can the Gas Industry Do To Help 
To Win The War? 


T IS NOT DIFFICULT to determin 

and outline many phases of ou 

business and methods of opera 
tion whereby we may be of assist 
ance to our government in the win 
ning of this war. When these means 
and methods are confined to the sub 
ject of sales, however, the task be 
comes quite different. lor some 
weeks past I have been giving con 
sideration to such sales programs as 
I am acquainted with and wonder 
ing how they might be altered and 
aligned so as to fit in with and fur 
ther today’s number one job—win 
ning the War. 

It is evident that a number of 
people think that America is ps) 
chologically unready, unprepared and 
unfitted to wage a war. As always 
broad generalities are applied to spe 
cific cases, with resulting dislocation 
both of thinking and feeling. W« 
all agree completely that we should 
put guns before butter and planes 
before prunes, and we are equally in 
agreement that ‘‘business as usual’ 
is out of the question. Yet the fact 
remains that people want to con 
tinue to do business and to retain 
what they can of their usual means 
and methods, so long as they do not 
run counter to the national interests, 
and this need not excite and concern 
those whose preoccupation with the 
necessities of the war effort obscures 
their view of the job at hand. 

If our government believes a dras- 
tic or absolute curtailment in the 
manufacture and sale of gas appli 
ances is essential to ultimate victory, 
my company will cheerfully accept 
and live up to the conditions im 
posed. I am confident that this 
statement reflects the sentiment of 
the entire gas industry of America, 
and that whatever each of us as gas 
utilities can do, individually or col- 
lectively, will be done willingly, and 
with a feeling of great pride. 


I do not hesitate to quote those 


who say that our industry is a prin 


cipal essential of war economy. We 


have had abundant proof in the last 


great conflict that good health is one 


of the principal elements of victory 





Presented at Southern Gas Assoctation 


Annual Convention General Session, Bilt 
more Hotel, Atlanta, Georgia, February 
9-10, 1942. 





By 
Frank C. Smith 


President 
Houston Natural Gas Corp 


Houston, Texas 


FO0d health al home as well as 1n 
the irmed forces How can there 
be good health without cleanliness. 


without propel prest rvation of food. 


without comfortable living quarters, 
without properly prepared food ? 
Che answer is obvious—we are talk 
ing, in other words, of gas for hot 


refrigeration, for home 
heating, and for cooking. The.co 
rollary is evident, that we should not 
be content with selling or promoting 
sales of gas appliances alone, but we 
should sell the relation of gas to 
What, in this 
more necessary than that our 
ve fit and healthy? 

We have to convert our sales ar- 
guments from prices and terms to 
physical fitness and well-being. What 


anid ntiness 
time, 1S 


} 


ne ] 
peop 


is a nation’s well-being? It is, in 
part, that a nation shall be well. The 
sixteen or eighteen people at home 
behind every man in battle formation 
must keep well, as well as he. Their 
illness, their unfitness, means his 
death. Not—‘“this range is priced at 
so many dollars, with so many 
months to pay.” Not that. But, 
‘The use of gas for this purpose and 
that purpose means /ealth for you, 
who are keeping a man fighting.” 
let us not fool ourselves, or any- 
body else. Let us not whip ourselves 
up to the silly state of feeling that 
“every sale of a gas appliance is a 
blow at Hitler.” At best, each of us 
here at home is one-sixteenth or one- 
eighteenth of a man in the armed 
At best and at most, there 
will be 120 million of us at home and 
10 million in uniform. But war- 
time economy will raise problems for 
us at home, and our sales promo- 
tional activity can help our cus- 
tomers to meet these problems. 

The big job now, we are agreed, 
is to win the War. This must be our 
effort, our goal, the aim of our ex- 
But this gives us ‘the op- 
portunity to prove, under fire, the 
value of the service it is our busi- 


services 


istence 





Frank C, Smith 


ness to give. Helping to win the 
War, the subject of this symposium, 
furnishes us with the opportunity of 
a lifetime. Never before in the mod- 
ern business age have we had such a 
chance to tell, or such an opportunity 
to prove, that our service holds, in 
large measure, the answer to man- 
kind’s problems of health, food, 
cleanliness and economy. This is our 
chance, our great opportunity, and 
for those who do not see it, I do not 
propose to spell it out for them. 

In these days people have their 
minds more and more on this vital, 
all-surpassing matter of winning the 
War. Joe Palooka may have on a 
uniform, but the uniforms of the 
men with MacArthur are the ones 
we are thinking of. Skeezrx may be 
coming back to Gasoline Alley for a 
reunion with the neighbors, but it is 
the boys who have gone to the 
Philippines, to Singapore, to Iceland 
and to Ireland, the living at Dutch 
Harbor and the dead at Pearl Har- 
bor, that we and our people are really 
thinking of. Our fitness to keep the 
boys fit, and to keep ourselves fit to 
send others to fight beside them; this 
is our relation to the war economy, 
— a relationship “as close as a 
brother”! And in that spirit of earn- 
est helpfulness and sincere devotion, 
we find every ear open to hear us 
tell, in honesty and truth, that the 
service of our great industry, 










































































LkeCTS 


The scene: a manufacturer's testing bench. The time: 


1927. And there. in Philip Harper's new invention. was 


flame control never before belies ed possible ae 


. the bie 


compelilive advantage the eas range had been looking for! 


942. Harper-Wyman Co. 


Nothing convinces like demonstration 


“AS appliance engineers have con- 
J tinuously done the ‘impossible’’ 
to make Gas the most efficient of fuels. 
Use these accomplishments to your 
own profit! Demonstrate the unmatched 


idvantages Gas brings into the home. 


Connect a Harper-equipped range 


to gas and actually show your custom- 


ers the time-saving speed 


\ of the STARTING BURNER 
| 


... the fuel savings and other unique 
benefits of the tiny, eficient COOKING 
BURNER. Harper’s patented “2 burn- 
ers in 1’’, both controlled by the same 
handle, offer unequalled advantages... 
both to your customers—and to you 
in making sales! 

Sales-managers, themselves, are 
proving this. Sales climb when you dem- 


onstrate that there is no fuel like Gas! 


‘ DEMONSTRATES THAT ‘“‘GAS DOES IT BEST” 
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HARPER 
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TURN THIS PAGE FOR PROOF 
THAT DEMONSTRATION PAYS.. 
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Show your customers 





how to make all 
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BURNER keeps foods at an ideal serving 
= temperature (170 degrees) with no pos- 
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yarper tcenne® _. gor ie . sible danger of further cooking. No other 
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Sort 16 cor UM ; . an in which foods are cooked. Foods finished 


first are simply placed over “keep warm” 
heat until the others are ready! “Keep 
warm heat keeps them temptingly tasty 


till served. 


FREE BOOKLET —"How to Sell More 
Gas Ranges’”—contains 12 tested and 


convincing demonstrations which prove 





the superiority of the modern gas range. 
Send for copies. Harper-Wyman Com- 


pany, 8562 Vincennes Avenue, Chicago. 


The Harper Burner Svstem operates on the unique 


principle of a burner within a burner ...*°2 burn- 





ers in I, both controlled by the same handle. 
The tiny COOKING BURNER may be used indepen- 


COOKING 
BURNER ONO dently of the STARTING BURNER and may be turn- 


ed lower than any other burner in the world. 





HARPER BURNER SYSTEM 


—one of the standards of top burner performance under )) 








March, 1942 





American Gas 
through the appliances through 
which it is translated into use, in 
home and hotel, in shop and factory, 
is a part of the physical fitness and 
spiritual balance through which we 
shall win the War. 

As we look to the future, we dar¢ 
not for a moment anticipate “busi 
ness as usual’. But does this mean 
that we should abandon our sales 
efforts? Not by any means! Our 
efforts may have to be diverted into 
new channels, but our sales job is 
bigger than ever, and we have a 
definite, patriotic obligation to see 
that it is carried out. 

Our job is to provide adequate 
gas service to the civilian population 
in order that they may be placed in 
the best possible position to back up 
the men who are engaged in actively 
waging war against our enemies. We 
must do such a ‘‘bang-up” job in this 
respect that when the allied forces 
have won a complete victory, and 
established the peace to follow, these 
same civilians will not readily forget 
the war-time advantages which were 
theirs when using natural gas 
sery ice. 

The sales program of my company 
has not yet been altered substantially. 
| believe almost the first words of 
the President, following our coun 
try’s involvement in this war, com 
prised an admonition to American 
citizens to continue to do their daily 
jobs well, to perform their work 
calmly and, by all means, to avoid 
hysteria likely to arise from idle 
rumors and unfounded reports. 


In accordance with these aims, my 
company has refused to become up 
set or hysterical, but is proceeding 
with its 1942 sales program of 
dealer-cooperation in much the same 
manner as other years. This very 
month we, with cooperating dealers, 
are launching a gas water heater 
campaign, the same as has been the 
custom each February for the last 
several years. We feel that the pres 
ent supply of water heaters warrants 
making the campaign worth while, 
and that dealer confidence will be 
maintained, and perhaps even bol 
stered, by a continuation of our sales 
program. 

I might mention at this time that, 
while the territory which my com 
pany serves is not large, our program 
of dealer-cooperation has been in 
strumental in selling only slightly 
less than four million ($3,820,090.00 ) 
dollars worth of three major gas ap 
pliances (range, refrigerator and 
water heater) since it was inaugu 
rated seven years ago. No sales are, 


or have ever been, made for our ac 
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count. Every sale has been made 
through a local dealer with our co- 
operation. To terminate this set-up 


abruptly before such a time as the 
Government recommends so doing 
would seem obviously unfair to the 
dozens of small dealers who now 
count upon our support. 

For a number of years our sales 
program has been designed to re- 
ward plant managers for noteworthy 
sales achievement of cooperating 
dealers on the basis of competition 
among districts. A trophy emble- 
matic of outstanding sales accom 
plishment for the year, coupled with 
a cash prize, has constituted the ma- 
jor award, This year, anticipating 
that our appliance selling may be 
terminated at any time, we are omit- 
ting the year-round competition, but 
in its place are offering special 
awards for each individual cam- 
paign. The prizes will be in the 
form of a defense bond, lending a 
patriotic appeal to the campaigns. 
ur sales literature and newspaper 
advertising are also incorporating the 
defense motif. 

Salesmen, who, though associated 
with our company, derive their earn- 
ings from commissions on sales made 
in behalf of appliance dealers, have 
naturally been able to earn less, with 
limitation of installment terms, but 
they are learning to sell gas service 
instead of easy terms. To help to 
augment their earnings, we have en- 
gaged them on a special fee basis in 
making a market survey, designed to 
give our company a complete report 
in card-index form of every home 
we serve (in Houston), showing the 
number of rooms, gas outlets, gas 
appliances and the condition of each. 
\ctually, this market survey has long 
been one of the features of our sales 
plan, but so long as sales were ac- 
complished with comparative ease 
the survey lagged behind even to the 
extent of being outmoded, in some 
instances. We feel that now is an 
ideal time to bring this survey up to 
date. Incidentally, the survey has, 
since the first of the year, resulted in 
many direct leads which have been 
consummated in sales. 

Yes, we are still helping dealers to 
sell appliances, and helping aggres- 
sively. We feel it’s the best way to 
maintain company, dealer and cus- 
tomer morale. But even when they 
are no longer able to sell appliances, 
we are going to keep right on selling 

selling gas service. We'll have 
good sales weapons, too, in our ef- 
forts to sustain the well-being of our 
nation and keep our citizens patri- 
otically healthy. 


lf we have brought our ever-pres- 
ent problem of selling gas down to 
such a level that the lack of appli- 
ances or limitation of terms is go- 
ing to bring our selling activities to 
a stop, then we have been selling ap- 
pliances, and not gas service. Here 
Is Our magnificent opportunity, tor 
once without risk of being thought 
completely and entirely mercenary, 
to let our customers know what gas 
service really is. Now, of all times 
in our history, we may demonstrate 
our ideal without suspicion. For bet- 
ter service, to adjust range burners, 
the water heaters, the space heaters 
or floor furnace—all for the better 
service of our customer—this is our 
opportunity, and in my opinion, our 
obligation, to spread our service to 
nutrition information—to tell the 
housewife about better balanced 
meals, to illustrate with sample 
menus; to tell the young as well as 
the old what cleanliness, sanitation, 
hygiene and less disease mean in the 
simple terms of hot water—this is a 
service to our country—this is help- 
ing to win the War. 

An active, forward-looking “‘sell- 
ing” policy, one which in itself is in- 
strumental in contributing toward an 
“all-out” effort for our country, will 
at the same time be wisely building 
for the future, a future which is 
bound to be accompanied by a profit- 
able demand for gas service and gas 
appliances in the happier days that 
will come when we have done our ut- 
most to win the War. 








LATTNER 
GAS — OIL BOILER 
3 HP to 35 HP. 





Burns natural gas or regular fur- 
nace oils with equal efficiency. 


P, M. Lattner Mfg. Company 
Cedar Rapids, Iowa 
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N THE middle west many bakeries 
are turning to gas as the fuel for 
their bake ovens, as it is claimed 

that such fuel is more efficient and 
does not require as much attention as 
coke and some other fuels. 

A bakery that has found gas to be 
a good fuel for the purpose mentioned 
is the Comer Bakery, in Waukesha, 
Wis., one of the largest and most 
progressive in that city, with a store 
at the bakery and another in the 
downtown district. The gas-fired 
Model K-754 Middleby-Marshall has 
now been in operation for more than 
one year, so that a comparison can be 
made with the results obtained in the 
past, for many years, from a coke 
oven. One thing that is especially 
satisfactory to the baker at Comer’s 
is the fact that it is kept in opera 
tion twenty hours per day, which 
would have meant considerable coke 
shoveling before gas was employed 
for the purpose, and the baker can 
keep working the oven without look 
ing to see if the fire needs atten 
tion. And the result, the baker says, 
is more even baking, as the heat is 
uniform. The oven is not used for 
bread alone, but everything in the 
line of baked goods comes out of the 
oven in just the right condition for 
the customer, and Comer is noted es- 
pecially for fine cake and other dell 
cacies. Although there are five bak 
eries in this city of about 20,000, 
many customers are known to pass 
by one or two other bakeries in order 
to get the baked goods that are pre- 
pared in the way the gas-fired oven 
does it. 

The K-754 oven has six trays, 
each 20” by 80”, taking eighteen 18” 
by 26” pans, the trays being of the 
revolving kind. What the baker likes 
especially about this gas-fired oven is 
the automatic features. He says he 
just sets the thermostats and the heat 
adjusts itself instantly. And the tray 
oven has tip-proof stabilizers, every 
part running in bearings. Another 
point that differs from the old oven 
formerly used is the insulation, which 
is very heavy, so that no heat can go 
to waste. The increased output the 
baker gets is also important, he says, 
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Gas-fired Bake Oven is Efficient 


By 
John E. Hubel 





Gas fired bake oven used by The Comer Bakery, Waukesha, Wis. 


and the oven is good for retarded 
dough and high ratio cakes. 

In addition to the gas-fired oven, 

the Comer bakery is equipped with an 
R-24 Welsbach conversion burner 
and a 44 gallon high-low Penfield 
water heater. 
Then there is a gas-fired Anets- 
pergel ype \ automatic control 
oven steamer, with a 1 hp. rating, 
with a bread capacity of more than 
200 loaves. With this gas-fired out- 
ht, the baker says he can produce 
steam in two to four minutes from 
a cold start He estimates that it 
costs less than one cent per 100 
loaves for steaming. 

Che manufactured gas used in this 
bakery is 520 B.T.U. Comer’s gas 


bills from October to August, using 
gas for heating the store and bakery 


two buildings—for operating the 
conversion burner, water heating, 
doughnut fryer, Anetsberger steam 
boiler, bake oven and gas plate, 
amounted to the following: 


October $78.79 April $76.09 


November 96.89 May 66.10 
December 87.53 June 59.55 
January 87.14 July 55.91 


February 91.17 August 63.19 
March 94.18 


Now neither the baker nor the 
proprietor of Comer’s Bakery would 
go back to coke or other fuel even 
if a greater reduction in fuel price 
were offered, as baking has now be- 
come a pleasure instead of a task. 





New Girbotol Plant 


The Girdler Corporation of Louisville, 
Kentucky, is proceeding with the design 
and erection of a Girbotol plant to purify 
and dehydrate 25 million cubic feet per 
day of condensate-separator gas from the 
McKamie, Arkansas, field for the Mc- 
Kamie Gas Cleaning Company of Ar- 
kansas. This is the first purification plant 
designed to produce a marketable gas 
from this extremely sour field. The gas, 
which contains about 4500 grains of 
hydrogen sulphide per 100 cubic feet and 
approximately 5% carbon dioxide, will be 
purified to pass the very sensitive Bureau 
of Standards test for hydrogen sulphide. 
Incidental removal of carbon dioxide will 
increase the heating value of the gas. The 
dehydration feature has been added to 
prevent hydrate formation in the trans- 
mission system. The plant will be com- 
plete including steam and cooling water 
facilities. 

\ gasoline recovery plant will be 
erected along with the purification plant 
and later it is planned to add another 
plant to convert the recovered hydrogen 
sulphide to elemental sulphur, sulphuric 
acid or some other useful product. 
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School Cafeteria Managers 


Are Good Contacts 


Managers of the cafeterias in the 
public schools are excellent contacts 
for the Home Service Department of 
the Santa Monica District, Southern 
Counties Gas Company of California, 
according to Home Service Director 
Katherine Rathbone. 

“We found that this 
field was quite neglected,’ 
out, 
this 


particular 
’ she points 
“and therefore the early part of 


year undertook a campaign to 
reach the Managers of the Cafe 
terias. A survey indicated that the 
average school cafeteria is quite as 


heavy a user of gas as the average 
restaurant—and in many instances a 
much heavier user. 

“We found that there 
definite possibilities of making con 
tacts that would lead to sales of new 
commercial equipment, perhaps for 
the reason that this particular field 
had been never consistently de 
veloped. While of course we keep 
in touch with the Home Economist 
Teachers in the public schools, we 


also were 


found that here was a new source 
eager for our help when we started 


our campaign to reach them.” 


BARBER 


Gas Pressure 
REGULATORS 


Sizes 1° up 
Certified by 
A. G. A. Testing 
Laboratory 


Write for Prices 


THE BARBER GAS BURNER CO. 


3704 Superior Ave., Cleveland, 0. 





By A. R. Carter 


Personal Visits 


Base of the campaign was a per- 


sonal visit to meet the Manager of 
every School Cafeteria in the dis- 
trict, to offer the services of the 


Southern Counties Gas Company, 
and to inspect their equipment. 

In every instance the Manager 
welcomed the visit and presented 
numerous problems to do with food 
service and equipment. The situation 
found to be that most of the 
public schools operated on a contract 
whereby new equipment could be 
purchased out of the profits made in 


Was 


the cafeteria, the school boards 
allowing the profits to be spent for 


equipment in any 
Manager saw fit. 
Chus, the individual Manager was 


way the individual 


found to more or less have final 
voice in the selection of equipment 
for the cafeteria—the school board 


authority taking the 
recommendations as they came up, 
and hence the contact made “at the 
bottom” would prove more produc- 
tive than one made at the top. 


or supervisory 


VITREOUS ENAMELLED 
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23 
Holds Dinner 


The second step undertaken was 
to hold a dinner in the auditorium of 
the Utility for all Cafeteria Man- 
agers of the District. This was well 
organized by letter, telephone, and 
personal solicitation and was conse- 
quently well attended. Here broad 
subjects of general interest to the 
Managers were discussed by compe- 
tent speakers who dealt with the 
questions of cutting costs, increasing 
efficiency, and improving the Cafe- 
teria service. 


’ 


The third step was to continue the 
contact by developing a permanent 
mailing list to all Cafeteria Man- 
This permanent list receives 
all the informational bulletins circu- 
lated by the Utility. In addition, 
field contact is carried on, and Miss 
Rathbone plans to make the dinner 
for Cafeteria Managers an annual or 
semi-annual affair. 

The Southern Counties Gas Com- 
pany has recently brought out a 
mimeographed booklet on quantity 
cookery that is meeting with wide 
acceptance in Southern California. 
This gives basic time and tempera- 
ture chart, a practical guide for pur- 


agers. 


chasing quantities, and suitable rec- 
ipes for quantity service, based on 


service for fifty. 


MANY PATENTS PENDING 


VAPOR DIFFUSING PLATES 
\ INCREASE EVAPORATION 1750 


VITREOUS ENAMELLED PAN 


HAND HOLE COVER 
1S INCLUDED 


MONMOUTH gives the BEST 


humidification on gas furnaces 














AMBLER, PA. 


HOLDER INSPECTION 


RIVETED OR WELDED 
FABRICATION & ERECTION 





GAS HOLDERS 


TANKS, BINS, FLUES 
PURIFIERS, WELDINGS 


FREE! 

















¢ Best Engineered « Highest Capacity 


CRUSE-KEMPER COMPANY . 


STEEL PLATE CONSTRUCTION . 


Largest range of sizes *« Accurate capacity ratings 
Most Attractive and Modern 

¢ Most Dependable and Durable 

* Visible Feed + Visible Water Level 

Get our Humidification Calculator G Literature 


MONMOUTH PRODUCTS COMPANY 
1939 E, 6Ist ST., CLEVELAND, OHIO 


MONMOUTH 
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| FOR ALL LOADS 


rom traces to lhe | ee | 


cifically for maximum sulphur re- Lavino Activated Oxide has any close 
moval .. . is not just a “satisfactory” rival—comparing cost, comparing per- 
purifying medium merely by virtue of formance and comparing savings, 
incidental properties, but is made es- 
| pecially for maximum capacity and ac- We'll be glad to tell you all about its 
tivity, maximum trace removal and remarkable record; just write a note 


| ¢ Lavino Activated Oxide is made spe- As such, we do not believe you will find 


shock resistance. on your letterhead to 
Lavino Activated Oxide is 
made in the U. S is dis E. j. LAVINO AND COMPANY 


infected against fungi by 
special, patented Lavine proc 
ess. 


1528 WALNUT ST., PHILADELPHIA, PA. 


caPACITY « «Noy 
GREATER ACTIV- D= 


ITY... LESS 
OXIDE REMOVES 
MORE H2S! 








PITTSBURGH COAL COMPANY 
GENERAL OFFICES: OLIVER BUILDING - PITTSBURGH, PA. 
Cleveland, 0.; Sault Ste. Marie, Mich.; Buffalo, N. Y.; Utica, N. Y.; New York City; Philadelphia, Pa.; Youngstown, 0. 
PITTSBURGH COAL CO_ LTD. London, Ont. Hamilton, Ont. Toronto, Ont_ Windsor, Ont 
PITTSBURGH COAL CO. of Wisconsin; Duluth, Superior, Minneapolis, Si. Paul - MILWAUKEE-WESTERN FUEL COMPANY. Milwaukee. Wisconsin 
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RECENT COURT DECISIONS 
Affecting Gas Utilities 








When Gas Company May Refuse 


PHASE OF LAW, highly im 
portant to gas department of 
ficials, has to do with the cir 
cumstances under which a company 
can legally refuse to supply service 
to a customer when requested to do 
so. The situation concerning a num 
ber of gas companies at the present 
time is increase in demand by in 
dustrial customers having contracts 
for materials essential to the national 
defense. In some _ instances the 
threatened shortage of fuel oil has 
resulted in many firms making in 
quiries and in some cases demanding 
gas connections perhaps on a tempo 
rary basis only, if there is a shortage 
of fuel oil. 


ay 


Obviously, if all gas companies 
were compelled to supply gas to all 
who demand service an impossible 
situation would exist. And _ while 
we do not have at hand many higher 
court cases which involve the exact 
defense problem of law, yet we shall 
review relevant decisions that will 
impart valuable information on_ the 
subject 


Ordinary Duty of Gas Company 
To Extend Service 


Frequently, 


it has been held that 
is the duty of 


a gas company official 
to determine when public necessit) 
requires extension of gas mains 
Whether or not a gas company can 
be ordinarily compelled to extend i 

service to new customers depends 
upon the real necessity; the expens« 
involved; and the financial returns 


Zz 
11 1 
| 
i 


ikely to result immediately and in the 


ruture 
Of course, under ordinary circun 
gas company is not unde 


stances, a 
legal duty to establish an 
] 


A . P ° ° 
system of distripution of gas to new 


extensive 


consumers particularly those located 
in isolated 


7 
ind especial 


loc rlitie Dy 


To 


Supply Gas 


By 
Leo T. Parker 


Attorney at Law 
Cincinnati, Ohio 


where the franchise does not dis- 
tinctly specify that such extensions 
shall be made. 

for example, in the leading case 
of Greenwood y. Provind, 108 So. 
284, it was disclosed that an owner 
of property in a new subdivision in- 
stituted legal proceedings to compel 
a municipality to extend its mains 
700 feet to the newly constructed 
houses in the subdivision. 

[In holding the company not re 
quired to make the extension, the 
Court explained the law on this sub 
ject, as follows: 

“We think the question of the exten- 
sion from one part of the city where 
the mains are laid to another part of the 
municipality which comprises new ter- 
ritory taken into the corporate limits is 
within the discretion of the municipal 
authorities, and unless an abuse in the 
exercise of their judgment in that re- 
gard is manifest, then their decisions of 
the question is final. Certainly it is the 
law that a resident of a municipality, 
living in a remote corner thereof, may 
not compel the city authorities to ex- 
tend its mains to his premises regard- 
less of the cost, and expense to the 
city, merely because the citizen resides 
within the boundaries of the municipal- 
ity. The extension of the system from 
one part of the city where already laid 
to another part depends upon the reason- 
ableness of such extension, considering 
the demand for it, the number of sub- 
scribers, and the revenue to be ob- 
tained.” 

Therefore, according to this lead 

higher cour;rt decision it would 
er ordinary circum 
litions gas company 


1 
g 1 

1 1 
cee}; that wnd 
een lal Ind 


othcials may in the exercise of rea 


sonably go judgment refuse to 
extend its service if the prospect for 
ire revenue is not in their judg 
ent reasonably good and satisfac 





Franchise Provisions 


On the other hand, if the franchise 
may be construed to unmistakenly 
require the company to supply gas to 
all inhabitants in a specified area, the 
company is bound to extend its mains 
for the purpose of adequately sup- 
plying gas to all of the citizens who 
live in or who conduct enterprises in 
this locality. 

For instance, in Massena v. St. 
Lawrence, 214 N. Y. S. 113, it was 
disclosed that the board of trustees 
of a village adopted an ordinance 
granting a franchise to a water com- 
pany to construct, lay, and maintain 
Water mains and pipes in the public 
streets and highways of the village, 
and to operate therein a water dis 
tributing system, which was to sup- 
ply the inhabitants with pure water 
for a period of 5 years with the priv- 
ilege of renewal every 5 years there- 
after. This ordinance fixed the rates 
and charges of the water. Nothing 
was said about future developments 
or new streets. 

One street of the village not 
supplied with water. This street was 
improved and graded and a sewer 
was constructed, but could not be 
used because of the lack of water 
which jeopardized the health of the 
people. 


Was 


trustees directed the 
water company to extend its water 
distributing system to include this 
street contending that the franchise 


The board of 


implied that service would be extend 
The water com 
at the pre- 

that this 


particular street was not in existence 


ed to new streets 
to do this 


contending 


pany refused 


vailing rates, 


it the time the franchise was grant 
ed. Also, : 


ficials contended that the 


the water company oO! 
fixed 


franchise was no longer ade 


rate 
in the 


quate to yield a fair 
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vestment, and consequently an ordet 
to extend the water system would be 
unreasonable and tyrannical. 

However, in view of the franchise 
provisions the higher court held th 
water company bound to extend its 
systems through the street in ques 
tion, saying : 

“The franchise granted by the village 
and accepted by the defendant (water 
company) is a contract, and is enforc- 
able by either. .. . In my judgment it 
should be held that these parties con- 
tracted, not only with reference to the 
streets then in existence, but with re- 
spect to all highways that might be 
thereafter accepted by the village. . 
To say that it is not bound to furnish 
its service to streets that were not then 
in existence is just as reasonable in 
my judgment as to say that it should 
not provide such service to persons who 
were not then living. A _ grant of 
authority to use the streets of a munici- 
pality for the purpose of conducting 
water, without any express limitation, 
should not be restricted to existing 
streets and highways, but should be 
construed so as to include streets and 
highways subsequently enlarged, 
changed, or opened.” 


Ownership of Streets 


While we are at this point it is 
well to explain the law relative to the 
ownership of city streets and other 
public passage ways. It is true that 
property owners actually own the 
streets to the centers thereof. And 
deeds for real estate always include 
land to the center of the abutting 
street or highway. However, such 
property owner has little or no con 
trol over the uses of this part of his 
land. He merely holds it in trust 
for beneficial uses of the public. 

For illustration, in Bothwell \ 
Consumer’s Company, 92 Pac. 533, 
the court records show that a con 
sumer had constructed a dwelling 
house on a lot situated abutting 
street in which a main line had been 
installed. He fitted the property 
with pipes, fittings, and fixtures and 
had extended a pipe of proper and 
suitable size from his house into the 
street. He then tendered to the 
company its regular charge and re 
quested the company to make the 
necessary connections. The con 
pany officials refused to make the 
connections and the consumer filed 
suit to compel it to do so. This court 
rendered a verdict in favor of the 
consumer and entered into great de 
tail explaining the legal reasons fot 
compelling the company to make the 
connections, saying: 

“The franchise for laying pipes in the 
streets and alleys and maintaining and 
operating a system is granted by the 
municipality to the company. The 
property owner has no right or fran- 


chise to dig in the streets and alleys 
and lay pipes, and. if he should do so. 





he would acquire no property right 
therein. The main and all laterals, fix- 
tures, and connections within the fran- 
chise limit, belong to the company, and 
altogether constitute the system. It is 
not the business of the citizen or con- 
sumer to construct any part of the com- 
pany’s system, nor is it the company’s 
business to place pipes and fixtures on 
the consumer’s premises. There is a 
clear and well-defined boundary line ex- 
isting between the property of the com- 
pany and the property of the lot owners 
—that line is the one existing between 
the lot and street or alley. The citizen 
owns his pipes and fixtures to that line, 
and beyond it is the company’s property 
and system. The rights, duties, and 
obligations of each go to this extent, 
and no further.” 


Si erefore, although a property 
owner owns to the center of the abut- 
street yet he has no legal right 
to install anything in or on the street 
without permission of the city au- 
thority In other words, the munici- 
pality does not own the streets but it 
1y use and authorize use of them 
to the sam« degree and extent as if 
such nd actually belonged to it. 
\s above explained, whether the 
unicipal authorities may compel a 
gas company to extend its service 
ind install new mains and pipes in the 
streets depends upon the reasonable- 
ness of the demand. It is certain, 


however, that if gas is needed for de- 
fense purposes as where industrial 
plants producing war materials must 


have gas to operate, the Government 
officials may compel instant gas con- 
nections. This may be accomplished 
by mere order on the emergency 
basis, or through an agreement to as- 


sist the gas company in actually mak- 
ing the extension or defraying the 


unusual expenses. In cases of this 
nature the matter of whether the de- 
mand is reasonable, from the stand- 
point of future satisfactory revenue 


to be derived by the company, is not 
mportant nor may valuable time be 
lost in entering into a_ discussion 
ibout it. The properly authorized 
Government officials may at all times 
and under all circumstances demand 
immediate sacrifice of private prop- 
erty to safeguard the future existence 
f the Government. Past experi- 


ences prove these assertions true. 
However, after the emergency has 
p issed all property owners who have 
sustained financial losses from such 
demands and sacrifices may present 
their valid claims which generally 


ire llow ible. 


Validity of Federal Laws 





Various higher courts have held 
that all private property become 
] d with a public interest when 
used in a manner to make it of pub- 


lic conseauence, and affect the com- 
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THE OLD WAY 


To Locate PIPE and CABLE 


iw is no longer necessary to GUESS 
at the location of mains or cables, 
or wonder how deep they are buried. 
There need be no further MYSTERY 
about dead ends, valves, manholes, 
and drip boxes. 


YOUR NAME ON THE COUPON 
BRINGS THIS BOOK 


JOSEPH G. POLLARD CO., INC. 


PIPE LINE EQUIPMENT 
152 Ashland PI. BROOKLYN, N. Y. 
Please send book describing the M-SCOPE 
ee TERE See eee Ce 
Company 
Address 
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Thus understood, 
affected with a public interest is 
equivalent of subject to the exercise 
of the police power. The statement 
that one has dedicated his property 
to a public use is, therefore, merely 
another way of saying that if one em 
barks in a business which public in 
terest demands shall be regulated, h« 
must know regulation will ensue 
This law was upheld by the United 
States Supreme Court in Munn vy. II 
linois, 94 U.S. 113. 

Many other decisions 
the private character of a business 
does not necessarily remove it from 
the realm of regulation as arbitrary 
or discriminatory. f 


munity at large. 


show that 


So far as the re 
quirement of constitutional due prox 
ess clause is concerned, and in_ the 
absence of other constitutional re 
striction, the government is free to 
adopt whatever economic policy may 
reasonably be deemed to 
public welfare, and to enforce that 
policy. The courts are without 
authority either to declare such pol 
icy, or, when it is declared by the 
legislature, to override it. If the 
laws passed are seen to have a rea 
sonable relation to a proper legisla 
tive purpose, and are neither arbi 
trary nor discriminatory, the require 
ments of due satisfied. 


promote 


process are 


See late case of Natural Gas, 120 
Fed. (2nd) 625, reported April, 
1941. Also. see Peoples Gas, 34 N. 


E. (2nd) 88, reported May, 1941. 


Implied Honesty 


The law presumes every person, 
firm and corporation to be honest 
and trustworthy until proved to the 
contrary. Frequently, the character 
of dealings is such that one party to 
an implied contract is compelled to 
rely upon the honesty of the other. 
Under these circumstances the courts 
imply a warranty on the part of the 
former that he will perform the as 
sumed or actual obligations, as well 
as those obligations which should by 
right be fulfilled. 

An implied contract never is 
agreed upon by the parties to a con 
tract. It is mot a contractual obli 
gation, but a common law right in 
vocable by one of the parties under 
various circumstances consistent 
with the present legal policy of “right 
is might.” In other words, the courts 
assume the existence of an implied 
contract. Its origin and use are to 
promote high standards in business 
and to discourage dishonest dealings. 
It rests upon the principle that “hon 
esty is the best policy,” and it con 
templates business transactions in 


both 


W hic h 
profit. 


parties may honestly 
Frequently deception is the basis 
of a suit against a municipality or 
Contrary to the opin 
ion of a majority of persons the legal 
meaning of “deception” is different 
from its ordinary dictionary defini- 
tion. In other words, in order that 
legal “deception” shall be established 
by the complaining party all of the 
following facts must be proved: (1) 
There must be conduct, lan 
guage, or silence, on the part of the 
other party amounting to a represen 
tion or a concealment of material 
(2) these facts must be known 
party against which the suit is 
the transaction is 

the truth concern- 
ing these facts must be unknown to 
party at the time when it 
was acted upon by him; (4) the acts 


gas corporation, 


acts, 


time 


filed at the 


completed ; (3) 


} 1» 
OTne? 


ust have been done by the party 
against which the suit is filed with 
the intention, or at least with the ex- 


pectation, that the other party will 
be influenced; (5) the false conduct 
or promises whether written or ver 
bal must be relied upon by the other 
party. 

of the estab- 
lished law relating to deception, it is 
seldom that a municipality is liable 
for failure to supply gas or furnish 
service on the grounds of deception. 


for these reasons 


\ssume that a consumer applied 
to a gas company for service and the 
consumer suffered financial 
because the company officials failed 
to connect the gas supply as implied- 
ly or expressly agreed. In order that 
the consumer shall receive a favor- 
able verdict for damages in a suit 
fled against the company on the basis 
f deception it must be proved that 
he company officials misrepresented 
yr concealed known facts from the 
consumer regarding the likelihood of 
not being able to supply gas in ac- 
cordance with the consumer’s desires 
when he made the application ; these 
facts must have been unknown to the 
consumer ; the company officials must 
have realized that these facts would 
be like ly to effect damage to the con- 
sumer; and the consumer must have 


le SSes 


T 


relied upon these facts and pro 
ceeded to act accordingly. 
Moreover, the fact that gas com 


pany officials accept an application 
for when believing that gas is 
available for the application, does not 
render the company liable for its 
failure to subsequently supply gas to 
the consumer 

For example, in Merryman, 153 
Md. 419, it was disclosed that officials 
accepted an application believing that 
the main line had been extended to 


ons 
gas, 
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the property to which the service was 
to be supplied. The higher court 
promptly held that the acceptance by 
the department of the application for 
service created no obligation to sup- 
ply the gas. Of within a 
reasonable time thereafter it is the 
duty of the company officials to notify 
the applicant of the facts. 


course, 


Installation Payments 


Frequently, gas company officials 
are confronted with the legal prob- 
lem whether the purchaser of real 
property is liable for installation 
which the seller agreed to 
It is important to know that 
higher courts have held that 
real property is lawful security for 
payment of public improvements, ir 
respective whether the new owner 
was aware of the valid contract by 


charges 
pay. 
many 


which improvements were made. 
This rule of law is applicable al- 
though no state law exists which 


authorizes gas hold 
liens on real property to secure pay- 
ment of delinquent gas bills. 

lor illustration, in a leading case 
(242 Pac. 154) it was disclosed that 
the owner of real property applied 
to the officials for the installation of 
The department expended 
about $70 in installing the service, 
and the owner promised to pay this 
amount, but he failed to do so. Soon 
afterward the ownership of the prop- 
erty changed and the legal question 
whether the company could 
without liability compel the new pur- 
chaser to pay the installation 


companies to 


service. 


arose 


for 
service. 

It is important to know that the 
court held the new purchaser fully 
liable. 

On the other hand, it must be re- 
membered that in all cases involving 
extension or installation of gas serv- 
ice the courts consider logical law. 
Therefore, under ordinary condi- 
tions the courts will not compel a gas 
company to extend its service unless 
the testimony indicates that the com- 
pany actually contracted to do so, or 
that an emergency exists which re- 
sults in necessity of the extension to 
safeguard or promote public benefit, 
or that the future revenue to be de- 
rived from the additional business 
will reasonably compensate the gas 
company. 


Editor’s Note. All questions of 
extending gas service must, of 
course, be considered in the light of 
regulations issued by the War Pro- 
duction Board and its predecessors. 


























YEARS OF SATISFACTORY 





A Half Century of Service is a record of 
achievement for which any manufacturer can 
well be proud. Reynolds has enjoyed Fifty 
Years of Service and Leadership in the Gas 
Control field. Many of the “Little Giants’ 
installed in the last century are still giving 


efficient service. 


REYNOLDS SERVICE REGULATORS 


Reynolds build three models of Service Regu- 

lators—each designed to answer specific 

requirements in the industry. 

* Model 10—all parts accessible and interchangeable 
while in pipe line. 

* Model 20—working parts so accurate as to permit 
complete interchangeability in shop. 

* Model 30—has removable valve and orifice, and is 
made in either horizontal or vertical connections. 


* All three Models manufactured in either Spring or 
Dead Weight adjustment and with or without Mer- 
cury Seal. 


No. 1 size Models 10 and 30 made with diaphragm 


operated relief valve in top casting 
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440 Installations 
In 24 Countries 


prove the ability of 
Glover-West carboniz- 
ing plants to produce 
gas at low cost and also 
make a highly reactive 
coke ideal for the do- 
mestic market. The tar 
has low water content 
and viscosity excellent 
tor road material. 


Write for complete details. 


WEST GAS IMPROVEMENT CO. 


424 MADISON AVENUE NEW YORK, N. Y. 


More than 65 years of dependable service to the gas industry 














Representatives Branch Offices 


Eastern Appliance Co * 423 Dwight Buildir 
Boston, Massachusetts Kansas City, Misso 
2nd Unit: Wm. A. Ehlers 

Santa Fe Building No. 268 Park Street 


Dallas, Texas Upper Montclair, N. J 








REYNOLDS GAS 
REGULATOR CO. 








Anderson, Indiana, U.S.A. 








GAS CONTROL SINCE T8692 














Meters 
Diaphragms 
Repairs 
Provers 
Pumps 
Calorimeters 
Wet Meters 
Gauges 
Apparatus 


METER REPAIR PARTS 


ALL MAKES — ALL SIZES CF METERS 
LARGEST GAS COMPANIES NOW 
USING OUR PARTS 


SEND FOR OUR CIRCULAR ON 
METER REPAIR PARTS 
SAMPLES AND PRICES 
GLADLY SENT 
aise 


LAMBERT METER CO. 


PLAINFIELD, NEW JERSEY 


All sizes 
up to 
3,400 cu. ft. 


capacity 
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° . . within the following switching dis- 
W.P.B. Priority Rulings yy at 
. ‘ ; shipped from the State of Alabama 





Office of Price Administration 


Amendment No. 1 to Price Schedule No. 29 
By-Product Blast Furnace and By-Product Foundry Coke 


Sections 1345.9 and 1345.10 are 
hereby amended and one new Section 
1345.11 is added as set forth below 

Section 1345.9 Appendix A 

Maximum prices for by-product 
foundry coke per net ton (2,000 
Ibs 

(a) General Provisions 

The maximum delivered price for 
by-product foundry coke shall be th« 
price f.o.b. cars at the governing 
oven plant, plus the lowest estab 
lished rail transportation 
from that oven plant, to the place ot 
delivery. The term “governing oven 
plant” means that oven plant, the 
price at which, together with the low 
est established rail transportation 
charge, results in the lowest price at 
the place of delivery. 


charges, 


F.O.B. oven plant 


cation of oven in cars (per net 


plant ton ) 
Alabama $ 8.50 
Chicago, Ill. 11.50 
Ashland, Ky. 10.00 
Detroit, Michigan iz? 


Kearny, New Jersey 12.15 


Buffalo, N. Y. 11.75 
Ironton, Ohio 10.00 
Painesville, Ohio i 
Portsmouth, Ohio 10.00 
Erie, Pa. Li.73 
Philadelphia, Pa. Kiyo 
Chattanooga, Tenn. 9.00 
Fairmont, W. Va. 10.00 
Milwaukee, Wis. PAA 


(b) Exceptions. 
(1) Place of delivery within New 
England and part of New York 
The maximum delivered price in 
the States of Connecticut, Rhode 
Island, Massachusetts and New 
Hampshire and in that portion of 
the States of New York, Maine and 
Vermont wherein the lowest estab 
lished rail transportation charge for 
by-product foundry coke from E\ 
erett, Mass., is $3.10 per net ton o1 
less, shall be $13.75 per net ton less 
$0.15 per net ton discount for cash 
within ten days from date of de- 
livery. 





The maximum delivered price 
within that portion of the States of 
Maine and Vermont wherein the 
lowest established rail transportation 
charge for by-product foundry coke 
frot Everett, Mass., exceeds $3.10 
be $10.65 plus the 
lowest established rail transportation 


Mass. to the 


per net ton shall 


harge from Everett, 
place oO! deliver 
2) Place of delivery within ce1 
tain switching districts 
| xcept as set forth in (b) (3) be 
low, the maximum delivered prices 


vithin the following switching dis 


ts are 
Delivered price 
District per net ton 
Chicago, Illinois $12.25 
Birmingham & Tat 
rant, Ala 940 (1) 
St. Louis, Mo. & I 
St. Louis, Ill 12.25 (11) 
Indianapolis, Indiana 12.00 


Terre H L1ule In 
diana 
Detroit, Michigan 
Buffalo, New York 
Cincinnati, Ohio 
Cleveland, Ohio 
rie, Pennsylvania 
hiladelphia, Pa. 
St. Paul & Minne 
apolis, Minn. 


turbo o 
we Go 


DO bo bo DO DV DO 
° : Rs 
Jt 


w to w 
ors 


| » 


14.00 
except that the maximum de 
livered price to consumers 
g under the pro 
visions of the Louisville and 
Nashville Railroad Company 
Tariff O.F.O. No. 220-C es 
tablishing a furnace’ raw 
naterial freight rate of $0.60 
per ton shall be $9.10. 
except that producers situated 
in states other than Missouri, 
\labama or Tennessee may 
charge a maximum delivered 


price otf $12.7 we 


qualifyin 


+ 


Place of delivery within cer- 
tain switching districts when 
shipments thereto are from 
Alabama ovens. 

delivered 


The maximum prices 





are « 


| deliv ered I rice 
$12.85 


District 


Chicago, Illinois 


Detroit, Michigan 12.45 
Indianapolis, Indiana 12.45 
Cleveland, Ohio 12.40 


Chattanooga, Tenn 9.92 
Bayonne, New Jersey 16.96 
Williamsburg, Ohio 11.95 


(4) Place of delivery within Ohio 
or certain parts of New York. 
Whenever the place of delivery is 
located within the States of Ohio or 
New York, other than that part of 
New York for which a maximum de 
livered price was established in (b) 
€s above. the Fairmont, West Vir 
ginia, oven plant shall not be consid 
ered in determining the “governing 
oven plant,” except whenever the 
shipment is made from the Fairmont, 
West Virginia, oven plant 
(3) Place of delivery within Ken 
tucky, Indiana, Michigan, I 
linois. lowa, Missouri, Kan 
Sas, Nebraska, Minnesota, 
South Dakota, Montana, Col 
orado, Utah or Virginia. 
Whenever the place ot delivery 1S 
located (excepting the switching dis 
tricts set forth in (b)(2) above) 
within the States of Kentucky, Indi 
ana, Muchigan, Illinois, lowa, Mis 
sourl, Kansas, Nebraska, Minnesota, 
South Dakota, Montana, Colorado, 
Utah or Virginia, the Alabama and 
Chattanooga, Tennessee oven plants 
shall not be considered in determining 
the “governing oven plant,” except 
whenever the shipment is made from 
the oven plants at Alabama, Chat 
tanooga, Tennessee or St. Louis, Mis 
souri: Provided, however, that the 
maximum delivered price in_ those 
areas shall not exceed the Alabama 
f.o.b. oven plant price plus the lowest 
established rail transportation charge 
from the Alabama oven to the place 
of delivery, plus $0.75 per net ton. 

6) Place of delivery within Okla 
homa, Nevada, Texas, Ari- 
zona, New Mexico or Idaho. 

Whenever the place of delivery is 
located within the States of Okla 
homa, Texas, Nevada, Arizona, New 
Mexico or Idaho, the Alabama and 
Chattanooga, Tennessee, oven plants 
shall not be considered in determin- 
ing the “governing oven plant” ex 
cept when the shipment is made from 
such oven plants: Provided, how- 
ever, that when the shipment is made 
from any other oven plant, the maxi- 
mum price at such oven plant may 
not exceed $10.00 per net ton. 



































Place of delivery within East 
ern Pennsylvania, Souther 
New Jersey, Delaware ai 
Maryland. 


Whenever the place of delivery 1s 
located within eastern Pennsylvani 
southern New Jersey*, Delaware o1 
Maryland’, the maximum delivered 
price shall be as follows: 

When the lowest established rail 
transportation charge for by-product 
coke from Swedeland, Pa. to t 
place of delivery, is: 


(7) 


The maximum 
price per net 
ton shall be 


> 


4 $12.38 


Freight rate per 
net ton 
$0.68 and less 


0.69 to $0.96, inclusive 12.40 
0.97 to $1.66, inclusive 12.45 
1.67 to $2.24, inclusive 12.70 
2.25 to $2.50, inclusive 12.80 
2.51 to — inclusive 12.95 
2.86 and over . 10.35 
(8) Place of delivery within Wes 

ern Pennsylvania or Was! 


ington County, Maryland. 
Whenever the place of delivery is 
located in the counties of Erie (ex 
cepting City of Erie switching dis 
trict), Crawford, Warren, McKean, 
Elk, Forest, Venango and Mercer 
the Fairmont, W. Va., oven plant 
shall not be considered in determin 
ing the “governing oven plant,” ex 


cept when the shipment is a ade from 
such oven plant: Provided, howeve? 
that the maximum iainoed price 


shall not exceed the Fairmont, W. 
Va., oven plant price plus the lowest 
established rail transportation charge 
for by-product foundry coke from 


Fairmont, West Virginia, to the 
place of delivery, plus 25c per net 
ton. 


Whenever the place of delivery is 
located in the remaining counties of 
Western Pennsylvania® or Washing 
ton County, Maryland, the Fairmont 
W. Va., oven plant shall not be con 
sidered in determining the “govern 
ing oven plant,” except when the 
shipment is made from such oven 
plant: Provided, however, (i) That 
the maximum delivered price shall 
not exceed the Fairmont, W. Va., 
oven plant price plus the lowest es 
tablished rail transportation charg 
for by-product foundry coke to tl 
place of delivery, plus 75c per net 
ton and (ii) when shipment is from 
the ovens at Painesville, Ohio, or 
Swedeland, Pennsylvania, the maxi- 
mum delivered price shall not exceed 
$10.00 per net ton ovens, plus the 


lowest established rail transportation 
charge for by-product foundry coke 
from such oven to the place of de- 


livery. 


1¢ 





within Cali 


and Washing 


ents to the States of 
and Washing 
ton, the governing oven plant may 
be Chicago, Ill.: Provided, that when 
shipment is from the oven plants 
this Ap 
the maximum delivered price 
exceed the f.o.b. oven plant 
price at such oven plants, aaa the 
stablished rail transportation 
charge for by-product foundry 


California, Oregon, 


isted in paragraph (a) of 


iv not 


CC Ike. 


10) Delivery other than by rail- 
oad. 

When delivery is by means 
than railroad, the maximum deliv- 
shall be the price as com 
his Appendix but adjusted 
to provide the customary differential 
ffect on September 18, 
1 means of delivery. 


ther 


194] ror suc 


arge in e 
] 
I 


Section 1345.10 Appendix B 
Maximum Prices for By-Prod- 
Blast Furnace Coke per net 
2.000 Ibs.) 
The aximum price f.o.b. oven 
plant on by-product blast furnace 
Ike ich may be charged by any 


person at each oven plant, shall be 
per net ton above the weighted 
f.o.b. oven plant of 
delivered by oF person 
from each oven plant during the first 
juarter of 1941: Provided, that this 
\ppendix B shall not apply to sales 


$0.75 
average price 


such Cf ike 


yr shipments made after the issuance 
of this Scl hedule at less than $6 per 
net ton o.b. oven plant. The 
weighted average price means the 
iverage of the prices for which such 
oke was sold during such period 
weighted by the tons of such coke at 
ich price 

Every person who produces and 
sells by-product furnace coke shall 
file prices at which such coke was 
delivered, and the quantity delivered 
it each price during the first quarter 
of 1941. Such information shall be 


filed with the Office of Price Admin- 


‘That portion of the state east of a 
rt , appr yximately north and 

uth through Lawrenceville, Pa. (Tioga 
int nd Kingsdale, Pa. (Adams 


* That portion of the state south of a 
line runnt from a point immediately 

rth of Phillipsburg, N. J. to a point im- 

rth ot Asbury Park, N. ¥, 

Excluding Washington County 

* Delivere: 

F.O.B. oven plant 

That portion of the state west of a 


ine running approximately north and 
south through Lawrenceville, Pa. (Tioga 
County) and Kingsdale, Pa. (Adams 
( unTY/) 


Varch, 


1942 


Journal 


American Gas 
istration, Washington, D. C., on or 
before September 27, 1941. 

Persons who producers 
and sellers of by-product blast fur- 
after the first quarter of 
shall apply to the Office of 
Price Administration for a maxi- 
mum price. Such application shall 
be made on Form 129, supplied by 
the Office of Price Administration. 
1345.11 

Application. 
The provisions of this 


shall apply only to sales, 


sell 


become 
nace ce Ike 


194] 


Section (Geographical 


Schedule 
offers to 
delivery of by-product blast 
furnace coke within, into, or out of 
one of the forty-eight States of the 
United States or the District of Co- 
lumbia. 

This 
come 


No. 1 


February 


shall 
1942. 


amendment 
etfective 


be- 


Division of Industry Operations 
Part 1103—Coal and Coke 
General Inventory Order 

No. M-97 


Large users of coal and coke, es- 
pecially utilities and industrial users, 
are being urged by the Division of 
Industry Operations to build up their 
inventories as much as possible to 
avoid the danger of having to sus- 
pend operations in case of an emer- 
gency. 

General Inventory Order 
sued Feb. 13, revokes the inventory 
restrictions imposed by Priorities 
Regulation No. 1 insofar as they ap- 
ply to coal and coke. This order was 
issued upon recommendation of the 
Office of Solid Fuel Coordinator. 

The order will enable large users 
to take advantage of the fact that 
there is at present considerable ex- 
cess production of coal and coke, and 
transportation available for distribu- 
tion of these materials. 

Inventory restrictions are relaxed 
for coal and coke only. Inventories 
of all other materials must be kept to 
a practicable working minimum in 
accordance with the terms of Prior- 
ities Regulation No. 1. 


M-97, is- 


To Permit Accumulations of Inven- 

tories of Coal and Coke 

IT IS HEREBY ORDERED 

THAT: 

(a) Revocation of Inventory Re- 
strictions as to Coal and Coke. 
Notwithstanding the provi- 
sions of any Regulation or Or- 
der heretofore issued by the 
Director of Priorities of the 
Office of Production Manage- 
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ment or by the Director of In 
dustry Operations of the Wat 


Production Board, 


son may make 


pt r 


deliveries of 


anthracite or bituminous coal 
or coke, and any person may 
accept deliveries thereof, al 


though the inventory 


ot coal 


or coke in the hands of the 
person accepting such delivery 
is, or will by virtue of such 
acceptance become, in excess 
of a practicable working mini 


mum. 


(b) Applicability 


Regulation No. 1. 
xcept to the extent t 


Priorities 


nat the 


provisions of paragraph (a) 


are inconsistent therewith, al 
involving 


transactions 


] 


Coa 


and coke shall be subject to 


the proy isions 


Regulation No. 1 
from time to time. 
cS E fective Date. 


Priorities 
as amended 


This ¢ Irder shall take effect at 
once and shall continue in ef 
fect until revoked by the Di 


rector of 
tions. 


% 


Industry 


( pera 


War Production Board 


Division of Industry Operations 


To promote increased production 
of natural gas for the use of defense 
industries in the Appalachian area, a 
modification of the petroleum and 
natural gas conservation order was 
issued Feb. 13 by the Division of In 
dustry Operations upon the recom 
mendation of the Office of Petroleum 


Coordinator. 


The provision of Conservation Or 
der M-68 which forbids the con 


struction of new natural 


wells 


unless they follow a spacing pattern 


of not more than one 


to 640 


acres has been revised in the states 
of New York, Pennsylvania, West 


Virginia, Ohio and Kentucky. 


This order, which is Supple- 
mentary Order No. M-68-1, is issued 
because additional quantities of nat- 
ural gas are needed for war indus 
tries, especially in Cleveland, Pitts- 
burgh, Youngstown, and other cities 
in the area affected. 

Under the terms of the amend 

ent, new natural gas wells may be 
drilled to the Onandaga limestone, 
Oriskany Devonian 


shale horizons if they follow a uni 


sandstone or 


form well-spacing pattern of one 
well to each 160 acres and to other 
horizons except in a condensate field 
if they follow a spacing pattern of 
not more than one well to each 40 
surface acres. In either case. the 
drilling of new wells is subject to 
additional restrictions as to the dis- 
tances between wells and drilling 
units. 

Provisions of the conservation or- 
der wtih respect to the consolidation 
of property units have been changed 
to correspond to the well-spacing pro- 
visions of the amended order. 


Completion of Gas Wells 
Permitted in Eight States 


Natural gas wells in the States 
of Kentucky, New York, North 
Carolina, Ohio, Pennsylvania, Ten- 
nessee, Virginia, or West Virginia 
which had actually been started on 
or before December 23, 1941, may be 
ct mmpleted, notwithstanding the orig 
inal provisions of Conservation Or 
der M-68, it was announced January 
2g 

Because of increased war produc 
tion in the Appalachian area, a larger 
supply of natural gas is immediately 
needed, and the amendment to Order 
M-68 will permit completion of about 
160 natural gas wells which could 
not have been constructed under the 
original terms of the order, which 


31 


allowed completion only of wells 
which had actually been “spudded” 


before December 23. 


APPLIANCES 


War Production Board 
Division of Industry Operations 


Retail sales of new domestic me- 
chanical refrigerators may be made 
only from stocks that were on hand 
at 10 a.m. EWT Saturday, February 
14, or that were actually in transit to 
retailers at that hour. 

This interpretation of Supplemen- 
tary General Limitation Order L-5-b, 
which froze manufacturers’ and dis- 
tributors’ stocks of new refrigerators 
as of Feb. 14th, was issued by the 
War Production Board to clear up 
questions raised by retailers. 

The freeze order said retailers may 
sell one-twelfth the number of new 
refrigerators they sold at retail in 
1941 or 100 new refrigerators, which- 
ever is greater, after which their re- 
maining stocks automatically will be 
frozen. 

Under the interpretation, — this 
means that a retailer can make the 
sales permitted only if he had the 
stocks on hand or in transit to him 
at the hour the freeze became ef- 
fective. If, for example, he had 
only 40 refrigerators on hand or in 
transit at that time, he cannot obtain 
an additional 60 from a distributor 
or manufacturer in order to make 
100 sales. 

The limitation order restricting the 
production of domestic cooking ap- 
pliances was amended Feb. 7 by sub- 
stituting a prohibition against fabri- 
cation of “bright work” parts using 
copper, nickel, chromium, or alumi- 
num for the previous flat prohibition 
against the use of any such parts 
even if already fabricated 








SUPERIOR GAS METERS 


For Sound Values and Continuous Operating Economy 


Meters for Domestic and Industrial Use. All Sizes 5B to 60C. 
Wet Test and Demonstration Meters — Diaphragms — 
Service Cleaners — Provers — Meter Repairs 


Write for details and quotations 


SUPERIOR METER COMPANY, INC. 


167 41st Street 


Brooklyn, N.Y. 















































Limitation Order L-23, which re 
stricts use of iron and steel in the 
manufacture of a wide variety of 
stoves, and othet 
cooking appliances during the perio: 
Jan. 1-April 30, banned the use after 
February 1 of any “bright work,” 
metal finish or trim containing cop 
per, nickel, chrome or aluminum. 
Many of these parts already have 
been fabricated, and could serve no 


ranges domesti 


WPEB Limits Use 


usetul 


purpose elsewhere if manu- 
icturers were denied the right to 
use them. In lifting the ban so that 
inventories can be exhausted, WPB 


ruled that no critical materials can 
ye processed to increase these inven- 
functional 


less critical 


tories, except for purely 


parts where the use of 
materials would seriously impair op- 


eration of the product. 


of Natural Gas 


to Assure Enough for War Factories 


The War Production Board on 
February 16 ordered a curtailment 
in the consumption of natural gas 
and mixed natural and manufactured 
gas. 

The action was taken to 
adequate supplies of gas for war pro 
duction. It was because 
of increased gas requirements for 
both war production and civilian use, 
coupled with the scarcity of ma 
terials that would be required if ex 
isting systems were expanded. 

Parts of the order (L-31) apply to 
the entire country. They do not be 
come operative until a gas shortage 
occurs or becomes imminent in any 
area. 


assure 


necessary 


Effective in 17 States March 1 


Other parts of the order apply onl) 
to 17 States and the District of Col 
umbia, where the need for curtail 
ment is greatest. They became et- 
fective on March 1 but do not affect 
present uses of existing customers. 
That is, a consumer now using gas to 
cook or heat water is not restricted 
in such uses but he may not install a 
gas heating system in his home, store, 


STUMMINONNN UHURU 





GAS PURIFYING 


MAT! 


, or convert heating equip- 
using other fuel to gas. 


Phe ordet affects companies dis- 


ributing natural gas or natural gas 

mixed with manufactured or artificial 

gas. It does not affect companies 

distributing only artificial or manu- 
ure S ; 


New Consumption Forbidden 


Gas companies operating in 1/ 


States and the District of Columbia 
i orders | iS follows 
1. They are prohibited from de- 
livering gas for heating new homes, 


factories, or other buildings, 
heating equipment is in- 
r to March 1, 1942, or the 
was specified in the con- 
‘tion contract and the foundation 
iin part of the building 
prior to March 1. This 
to a heating system intended 


unless 
stalled pri 
equipment 


struc 


ted 
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such conversion is completed 
within 10 days after the issuance of 
the order. 

Any utility or any governmental 
agency (such as a housing company ) 
affected by this prohibition against 
new and _ converted installations, 
which considers that the available 
gas supply is adequate for all exist- 
ing and estimated future war require- 
ments as well as unrestricted civilian 
use until April 1, 1944, may apply to 
the Director of Industry operations 
for exemption from this provision. 

3. They are prohibited from deliv- 


less 


ering gas to any new nonresidential 
consumer or increasing delivery to 
any existing nonresidential consumer, 
(a) such new or existing 
consumer has installed standby fa- 
cilities sufficient to replace the new 
or increased delivery during periods 
of shutoff; or (b) such new or exist- 


unless: 


ing consumer cannot reasonably use 
any fuel other than gas; or (c) ap- 
proval shall have been granted in ad- 
vance by the Director of Industry 
Operations for delivery to such new 
or existing consumer. This 
effective 10 
after the issuance of the order. 


pro- 
vision becomes days 

The areas subject to the prohibi- 
tions just listed are: 

Alabama (except the area served 
by the United Gas Pipe Line Co.), 
Arkansas (only the area served by 
the Mississippi River Fuel Co.), Cali- 
fornia, District of Columbia, 
Georgia, Illinois, Indiana, Kentucky, 
Maryland, Michigan, 
(except the area served by the United 
Gas Pipe Line Co.), Missouri, New 


Mississippi 


= esos Se sep Bs 5 York, ( )hio, Pennsylvania, Tennes- 
kenneth ee Gs Se es Virginia and West Virginia. 
eaters fei Other provisions of the order ap- 
2 hey are prohibited from de- ply to gas companies throughout the 
ivering gas for the operation of heat- country. They become operative 
r eq ent that has been convert- only if and when a shortage exists 
ed from some other fuel to gas, un- or becomes imminent. 
AN AHN 


Priority in gas purification earned by 
a quarter-century of reliable performance, 


tested economy and cooperative service 
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34th Annual Meeting Southern Gas Association Davis M. DeBard, Stone and Webster 


and Gas Sales Conference 


The Southern Gas Association held it 
Annual Convention at the Biltmore Hotel, 
Atlanta, Georgia, February 9th and 10tl 
The theme of the convention was “How 
Can the Gas Industry Contribute Most 
Effectively Toward Winning the Wat 

The President of the Association, H 
Carl Wolf, presided and many excellent 


Dp 


papers were presented. E. D. Brewer, a 
charter member of the Southern Gas 
Association, welcomed the delegates 
the meeting 

The first paper on the program was 
eorge S&S Hawley, President, American 
Gas Association He said 

“Except for those who have been call 


to special tasks in direct connection w 


war and defense, the rest of us are doin 
the very best possible for our lan I 
continuing with our present duties a AS 


citizens in other wa 


men and as useful 
The gas man ol today has mart y things 
under his nose and many tools under his 
hand so that he can and must stick to | 
work, adding new duties and responsi 
bilities to the limit of 


There is one thing in particular right at 


his endurance 


hand which our industry is equipped t 
do, is doing and will continue to d 
us who are in defense areas wil 


1 


Those of 
serve industry to the limit, for our fuel 


absolutely essential in the thousands 
processes used in making war mater! 
It is necessary also for the health ar 
comfort of millions of defense workers, 
to give them food properly prepared, 
keep it at the right temperatures by gas 
refrigeration, to heat water which the 
must use, and in many thousands 
cases to heat their homes.” 

A. S, Johnson, Southern Union Gas 


Company, Dallas, Texas, presented a pa 
} 


per entitle “Conserving Materials.” H« 
outlined many ways gas companies ca 
conserve materials and urged all 
panies to co-operate t the utmost He 
also strongly urged gas companies 


tinue their advertising programs, direct 
them more consistently along institutior 
al lines than when they had unlimited ay 
liances to sell. Mr. Johnson said: “There 
is a double reason for my convict! 

about this. In the first place, the peopl 
generally need to be constantly reminded 


1 


of the economy, convenience and clean] 
ness of our fuel. They need to be told « 
the essential part our industry plays i 
their daily lives, even in war time.” 

The Residential Sales Conference held 
a meeting Monday afternoon and was 
presided over by Chairman J. H. Warden, 
Oklahoma Natural Gas Company, Tulsa, 
Okla. 








Service Corporation, presented a paper 
entitled, “Gas Service Promotion in War 
lime,” which appears elsewhere in this 
ssue of the JOURNAI 

“Gas Refrigeration in the Future Plans 
»t the Gas Industry” was discussed in a 


ape presented by George S Jones, if. 
) 


ne., Evansville, Ind. Mr. Jones stated 


1 
\ and General Sales Manager, Servel, 
In 

“Today a retrigerator salesman must be 
a student of economics, of politics, and of 
urrent aflairs, and we can not entirely 
simplify this problem with the statement 
that our nation—vyours and min is at 
war. True it is that everything must be 
and is being subordinated to the success- 
ful prosecution of the war, but in making 
plans for the future and in considering 
the problems of the immediate present, 
that phase of our country’s history which 


with December 7th, simply speeds 





up and brings into sharper focus and de 
mands a prompter action regarding the 
many factors which make this problem.” 

Another paper entitled, “Hot Water and 
Health,” was presented by G M. Rohde, 
Ir.. Ruud Manufacturing Company, Pitts 
burgh, Penna. 

Left to right: H. Carl Wolf. Presi- The Industrial and Commercial Gas 
lent, Atlanta Gas Light Co., confers Sales Conference also held a meeting on 
with Geo. S. Hawley, President, A.G.A Monday afternoon. Chairman H. G 

D’Spain, Mississippi Public Service Com- 


pany, Amory, Miss., presided 





SOUTHERN GAS ASSOCIATION NEW OFFICERS 
AND DIRECTORS FOR 1942-1943 


Seated, left to right. L. B. Denning, Jr., President, F. C. Smith, First 
Vice-President, Frank S. Kelly, Jr., Vice-President, L. L. Baxter, Secretary- 
Treasurer. Standing, left to right: E. J. Stern, H. G. D’Spain and J. H. War- 
den, Directors elected to serve two years. 
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Groups at the Southern Gas Asso 
ciation Meeting, Left to right, Fore 
ground: J]. H. Warden, J. W. Lea, W 
L. Plummer, C. R. Lawrence. Back 
ground, Dave Sharp, J. E. Bogan 
Right: A group attending the Home 
Service Meeting. 


W. T. Ivey, Southern Natural Gas Com 
pany, Birmingham, Ala., presented a pa 
per entitled, “Standby Equipment and 
Policies.” He stated: “In the face of this 
sudden need for increased facilities is the 
sudden scarcity of the materials necessary 
to meet the emergency. Frantic orders 


for pumps, compressors, engines, pipe, 
fabricated steel, materials of all sorts, are 
set by priorities, delays, refusals of orders, 
three month deliveries, six month de 
liveries, nine month deliveries, indefinite 
shipping dates. Completion dates on new 
construction are pushed so far into the 
future as to render new facilities planned 
of little value in meeting present emer 
gencies. It thus becomes imperative that 
the problem be solved through the us¢ 
of what materials are immediately avail 
able, and through the more efficient uss 
of existing facilities.” 

Other speakers at ths meeting were R 
M. Scoggins, Arkansas Louisiana Gas Co., 
Shreveport, La.; T. M. Salsberry, Ebasco 
Sales Service, Inc., New York. 

The Technical Gas Sales Conference: 
also held a meeting Monday afternoon, 
presided over by Chairman H. N. Old 
ham, New Mexico Eastern Gas Company, 
Carlsbad, New Mexico. Many interesting 
papers were presented at this meeting 
some of which will be printed in full 
later issues of the JOURNAL. 

President H. Carl Wolf presided over 
the General Sessions Meeting on Tuesday 

“Maintaining Service,” was discussed by 
H. R. Cloud, Florida Public Service Co., 
Orlando, Florida; “Sales,” by F. C. Smit 
President, Houston Natural Gas Co., 
Houston, Texas, whose paper appears 
elsewhere in this issue; ‘“Associational 
Activities,” by Eugene' D. Milener, Secr« 
tary Industrial and Commercial Gas Se 
tion, American Gas Association, New 





York; “Advertising,” by D. C. Schnabel, 
Bozell & Jacobs, Inc., Houston, Texas; 
‘H Si ( Emma Wood, Louisiana 
Public Utilities Co., Lafayette, La.; 
“Priorities, John B Reeves, District 
Managet1 Priorities Field Service, At- 
lanta, Georgia; “Research,” Harold Vagt- 

rg, Director, Institute of Gas Technol- 
ogy, Chicago, Illinois; “Co-operation with 
Civilian Defense,” Charles B. Gamble, 
Birmingham Gas Company, Birmingham, 
A lal a 

% 


A. V. Smith Formerly of U.G.I. 
In Consulting Work 


\. V. Smith, Electrolysis Engineer, for- 


nerly with the United Gas Improvement 
mpany, has opened offices as a Con- 
lting Engineer in the Broad Street Sta- 
Building, Philadelphia. After gradu- 
ating in Engineering in 1921 from the 
Rensselaer Polytechnic Institute he en- 
tered tl employ of the New York Edison 
{ ompany as a test engineer on electrolysis 
olved their underground structures. 
From 1923 to 1927 he was associated with 
the research development program of that 
pany on the Cathodic Protection of 
their gas lines. In 1927 Mr. Smith came 
to Philadelphia as the electrolysis engineer 


the United Gas Improvement Company 
work in establishing standards of 
ractice for the U. G. I. System over a 
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H. Carl Wolf, pres- 
ident Southern Gas 
Association, congratu- 
lates E. D. Brewer, 
left, and Mac D. Dex- 
ter on retaining their 
membership in_ the 
Association since its 
beginning 34 years 
ago. Brewer and Dex- 
ter are charter mem- 
bers. 


period of 15 years is best known through 
the many committees on which he _ has 
served as chairman. As a consultant to 
both the gas and the oil industry his or- 
ganization will specialize in Cathodic Pro- 
tection, Microbiological Anaérobic Corro- 
sion, Electrolysis and the protection of un- 
derground pipe line structures 


Meter Company Employees Invest 
In United States Defense Bonds 


The Pittsburgh Equitable Meter Com- 
pany and subsidiaries, of Pittsburgh, Pa., 
has made available a Pay-Roll Allotment 
Plan whereby accumulated savings frem 
the earnings of employees will be used to 
purchase United States Defense Bonds in 
the workers’ names. 

In a letter announcing the establishment 
of the plan, Colonel W. F. Rockwell, 
president, said, “I believe that you will 
welcome this opportunity of a simple auto- 
matic method for buying a share in your 
Government. Your money, as well as pro- 
viding you with a sound investment for 
the future, will be put to work at once in 
the National Defense Program to protect 
the safety and the freedom of the United 
States of America.” 

While participation in the plan is en 
tirely voluntary, first reports indicate that 
the employees are wholeheartedly cooper- 
ating in furthering their country’s interests 

















STACEY BROTHERS 


Gas Construction Co., Inc. 
“STACEY-KLONNE” & TELESCOPIC GAS HOLDERS 
PURIFIERS AND STEEL PLATE CONSTRUCTION 
Executive Offices: 
Cincinnati, Ohio 


“STACEY BULLET” PRESSURE HOLDERS 


Eastern Office: 
21 West St., N. Y. C. 
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Natural Gas Convention, Natural Gas | " ee: ae ro ¢ 
T — { onterence I u¢ scdlay morning, Say we 
New Orleans May 4, co 6 e ke sevelt H ote l, at which time both 
and 4s 1942 the ¢ airman of the Distribution Commit 


tee, Mr. Goldsmith, and the Chairman of 


Distribution 


When the Spring Executive Conference 


+} ] - 
a : T atural Gas Section, Mr ; ( 
the 37th Annual Natural Gas Conventior = N ea oe tion, Mr. J. French 
. Robinson, w speal 
and the 19th Annual Distribution Confer ee ee aw 
ence of the American Ga Che two sessions of the Production Con 
( itl al Lis Be 


meet in New Orleans from May 4-7, in erence will each be in the form of a sym 


: | siun frst on “Dr ng < Com 
clusive, it will mean that the entire » Ene ; Drilli and m 


vas 
nletion it 1< Pressur - gs 4 x 

industry is being ably represented at a ae n Hig i re sae \rea ; the ec- 
eries of meetin which will ha n —_, os Proper Production Methods 
s 5 ) m Ings l ave nu 7 
to do with the present and future acti . 39-0 d e concise and timed to 

Be 1: alle 1 iscussion 
ties of the natural and manufactured gas ae Il ¢ on 


] 


sndustrie The Industrial and Commercial Gas ses 
i (l > : > 


In spite of their already heavy dutic ions have a place of unusual importance 
> i « < «< \ ‘ ul » 

- ’ the 1047 nrocram hecanee onc is . 
executives and operating men of the in the 1942 progra ecause gas is play 
dustry are spending thought and time or ing a tour-star 1 le in the American in 

lustri picture tod: Subiects for S 
this meeting in order to arrange programs al picture today. Subjects for di 


- ussion indicate that h S 
which will be helpful in plotting a cours , that men in the indu 


trial gas field are fully aware of the fac- 
ors which will affect that field in the 


through the present maze of uncertainties 
There IS no 


incertainty, however, in the 


fact that the industry recognizes the creat oming months and of the contribution 
ant immediate een today for concer h ( industry must make to our gi 
trated and cooperative effort in continuing gant arene tort : ; : 

on semen tee eacensl meals Ok tek ccmmaies \t the meeting of the Residential Gas 
and at the same time doing its part to Sales Conference, C. B. Wilson will act 


1 1 - s Cuestioner in ane Jiscussi oO 
keep the war machine at full speed ee a Panel Discussion on 


The foll wing executives are at w af a i day’s Sales De velopments.” Six or 
now in the preparation of an outstanditr even natural gas executives, representing 
I tn ) ale ) al jutsStane oO 5 
1942 meeting many sections of the country, will reply 
. — ‘ at =) 


J. French Robinson, Chairman, Natural Mr. Wilson's questions 
Gas Section, American Gas Associatiot The same Conference will be addressed 
Mr. W. E. Derwent, President of the 
Cleveland. Olio. \ssociation of Gas Appliance & Equip 
H. Carl Wolf, Chairman, Spring Exe nent Manufacturers, who will speak on 
utive Conference; President, Atlanta Gas “The Outlook for’ Gas \ppliances.” 
Liste Co. Adeete. Ge “Maintaining Customer Satisfaction Dut 
B. R. Bay, Chairman, General Program 
Committee, Natural Gas Section: Presi 
dent, Northern Natural Gas Company, 
Omaha, Neb 
C. S. Goldsmith, Chairman, Distribu 
tion Committee, Technical Section: Engi 


President, The East Ohio Gas Company 


\ 


the Emergency” is another vital topic 
which will be of interest to those attending 
hese confe rences 

The Home Service program, a perennial 


orite at all Natural Gas Conventions, 
vill this year take its place in the spot- 
14 , 
| 


neer of Distribution, The Brooklyn Union - 
, , val ffor Wi stress ’ " 
Gas Co., Brooklyn, N. Y. war effort t will stress the tie-in with 


t as a most important tactor in the 


C. U. Daniels, Chairman, Natural Gas he National Nutrition Program, a sub 
Production Committee: Vice Pres., Okla 
homa Natural Gas Co., Tulsa, Okla 

B. M. Laulhere, Chairman, Natural Gas 
Transmission Committee: 


becomes more important as 
rationing and the necessity for the con 
tinued good health of the nation increase¢ 


Technical Su a 
Maryland Utilities Assn. 


pervisor, Southern California Gas Co., Los 
\ngeles, Calif The spring meeting of The Maryland 
D. W. Reeves, Chairman, Industrial & Utilities Association will be held at the 
Commercial Natural Gas Sales Commit Lord Baltimore Hotel, Baltimore, Mary 
tee; Industrial Sales Manager, Oklahoma land, on Friday, April 24, 1942. The 
Natural Gas Co., Tulsa, Okla entire day will consist of a combined 
( B. Wilson, Chairman, Residential meeting of th Gas, Electric and Trans 
Natural Gas Sales Committee; New Busi ee Chere will be three 
: ee speakers address the morning session on 
ness Manager, Arkansas Louisiana Gas the subjects of Sabotage, Priorities and 
Co., Little Rock, Ark Personnel. The afternoon session will be 
There will be a joint session of the iddressed by Mr. DeLoss Walker 








THE GOODMAN STOPPER 


Now has the “Z” handle for easy manipu- 
lation. When locked in place it holds. 
Stopper cannot slip. Gas cannot pass. Ad- 
justed in 30 seconds. 

Ask for circulars on this and other dis- 
tribution equipment. 

Nearly a half century of service to the 

Gas Industry. 


Safety Gas Main Stopper Co. 
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The Reliable Shut-Off 
for Street Mains 


CONVENTION CALENDAR 


March 


12-13 4A.G.A. Conference on In- 
dustrial Gas Sales and A.G.A. 
Hotel, Restaurant and Com- 
micrctal Sales Conference 
Pittsburgh 


16-17 Wisconsin Utilities Assocta- 
tion, Gas Section, Schroeder 
Hotel, Milwaukee. 


19-20 New England Gas Association 
Annual Convention,- Hotel 
Statler, Boston, Mass. 


23-24 Oklahoma 
Biltmore 
City. 


Utilities Assn 
Hotel, Oklahoma 


April 


13-15 Mid-IlVest Gas Association, 
Sioux City, Ia 


14-15 Missouri Assn. of Publi 
Utilities, St. Louis, Hotel Jef- 
lerson 


19-21 Gas Meters Association of 
Florida- Georgia, Savannah, 
(aa 


21-23 Southwestern Gas Measure- 
ment Short Course, Norman, 


Okla 


24 Marvland Utilities Assn 
Spring Meeting, Lord Balti 
more Hotel, Baltimore, Md 


May 


1 7 Natural Gas Section Amert- 
can Gas Association, Annual 
Convention, Roosevelt Hotel, 
New Orleans, La 


5— 7 A.G.A. Distribution Confer- 
ence, New Orleans, La. 


2 Indiana Gas Association, An- 
nual Meeting, Indianapolis. 


25-27 A.G.A. Production and Chem- 
tical Conference, New York 
City 


June 
4—- 5 Canadian Gas Association, 


35th Annual Meeting 
Windsor Hotel, Montreal. 


September 


Y 


28 Pacific Coast Gas Associa- 
tion, San Francisco. 


29th to American Gas Association, 
Oct. 1 Annual Meeting, San Fran- 


cisco. 




















523 Atlantie Avenue. Broeklyn. New York 





Indiana Gas Association 
Annual Meeting 


The Indiana Gas Association will hold 
their annual meeting in Indianapolis on 
May 11 and 12. 

The Program Committee is as follows: 
C. V. Sorenson, Northern Ind. Public 
Service, Hammond; E. G. Peabody, Citi- 
zens Gas & Coke Utility, Indianapolis; 
H. G. Horstman, Public Service Co. of 
Ind., Indianapolis; V. C. Seiter, Citizens 
Gas & Coke Utility, Indianapolis. 
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Panhandle Eastern Pipe Line 


Acquisitions 


J. D. Creveling, president of Panhandl 
Eastern Pipe Line Company, announced 
recently that the company had paid to 
Columbia Gas & Electric Corporation the 
sum of $10,766,715 in consideration for 
its acquisition of Michigan Gas Transmis 
sion Corporation and Indiana Gas Dis 
tribution Corporation and had paid to the 
Ohio Fuel Gas Company the sum of 
$439,326 for certain properties. 

“With the completion of these trans 
actions,” Mr. Creveling said, “Panhandle 
Eastern’s position is strengthened 
both an operating and financial standpoint 

“Acquisition of the Michigan 
Transmission Corporation provides Pan 
handle Eastern with a connecting link 
which rounds out its distribution system 
The Michigan Gas line was built pri 
marily as an extension of Panhandle 
Eastern, giving it an outlet to the Detroit 
market. Since 1937 all gas sold or trans 
ported by Michigan Gas has been take 
from the Panhandle Eastern line pri 
marily for delivery to the Michigan Con 
solidated Gas Company for distribution t« 
customers in the Detroit area. Likewis« 
the Indiana Gas Distribution Corporation 
has been served by Panhandle Easter 
through the Michigan Gas line. 


trom 


Gas 


A.G.A, Committee Appointments 


President George S. Hawley of the 
American Gas Association has announce 
the appointment of Mr. John W. Batter 
as ‘Chairman of the Committee on Indus 
trial Gas Research. Mr. Batten 
Mr. F. J. Rutledge, chairman of the com 
mittee since its organization. 

Mr. Batten, who served as a member of 
the Committee under Mr. Rutledge, is 
Vice President and General Manager, for 
Detroit, of Michigan Consolidated 
Company. 

To serve with Mr. Batten, President 
Hawley has appointed the following out 
standing gas men as members of the 


succeeds 


Gas 


Committee on Industrial Gas Research 
Charles R. Bellamy, Columbia Gas & 
Electric Corp., New York; Charles 

Krausse, Consolidated Gas, Electric Light 


& Power Co. of Baltimore, Baltimore; ] 
P. Leinroth, Public Service Electric & 
Gas Co., Newark; R. D. Maxson, Public 
Service Co. of Northern Illinois, Chicago 
George F. B. Owens, The Brooklyn Union 
Gas Co., Brooklyn; George M 
Mississippi River Fuel Corp., St. Louis; 
Eugene J. Stern, Atlanta Gas Light Co 
Atlanta; and Elmer F. Schmidt, Lone 
Star Gas Co., Dallas 

L. Fletcher, Vice President, 


Parker 


Provi 


ence Gas Company, has been appointed 
Chairman of the Committee on Domestic 
Gas Research, announces George S. Haw 
ey, President of the American Gas Asso- 
lation 

Mr. Fletcher succeeds Mr. F. J. Rut 


after 
‘ommiuttee 


airman of this 
rved under him as a 
several years 


committee 





it Hawley has appointed the fol- 

ling gas men to serve with Mr. 

Fletcher on the Domestic Gas Research 
Committee Frank H Adams, Surface 
i Div., General Properties Co., 





‘“oledo; F. M. Banks, Southern Cali- 


ornia Gas Co., Los Angeles; R. G. Bar- 
nett, Portland Gas & Coke Co., Portland; 
EK. J. Boothby, Washington Gas Light Co., 
Washington; H. H. ¢ uthrell, The Brook- 
n Union Gas Co., Brooklyn; Henry O. 
Loebell, New York; Christy Payne, Jr., 
| Peo Natural Gas Co., Pittsburgh 
H. P. J. Steinmetz, Public Service Elec- 
I « Ga ( Newark; Charles H 
Wiley, The Laclede Gas Light Co., St 
Lou a W. F. Wright, The Dallas 
mS \ 
F. M. Wilkes Elected President 


Southwestern Gas & Electric Co. 





\t a special meeting of the board of 
rectors f the Southwestern Gas and 

Electric Company, Fe 19th, Frank M 
Wilke s elected president of the com- 
il succes n \ Liebern in, who died 

la 
N. P. Heath, vice-president and man 
Shreveport and Cadd d 

is made executive vice president, 
i Edy Vennard < Kenilworth, IIl., 

is el ee the board of directors 
Heat Wi ntinue his present duties as 

ea e Cadd and Shre veport di 

George Stevenson Promoted 

L1eorT ge stevenson, sales engineer, has 
bee! appointed assistant manager of 
in Meter ( pany’s Pacific Coast 

| ind Sales Servic wit Head- 

S \t o les 
nt vith his Association a 

es G ge Stevenson was Chairman 
V I oTal _ommiuttec Southern 
a Meter Association, in 1937, and 

Chairman of the Entertain 

at associat Hi 

oe ‘ \ ke in the 

i asoline (Association 





The ONE TRENCHER That Really 
_. FITS THE JOB 
CLEVELAND BABY DIGGER 


Preferred Equipment for 
GAS DISTRIBUTION Work 






Compact 


actly meet 
ountry trar 
ice extens n 
More Because 





You Take No Chance on “Clevelands’’ For 
Guaranteed Satisfaction Basis. 


THE CLEVELAND TRENCHER COMPANY 
“Pioneer of the Small Trencher” 
CLEVELAND, OHIO 


20100 ST. CLAIR AVE. 


Are S 1 Or A 


MODEL 
P-ZE 


COLUMBIA 
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E, J. Devlin Becomes Chairman 
of Mfd. Gas Committee of 
A.S.M.E 


Edward J. 
for the 


Research Engineer 
Union Gas Company, 


Devlin, 
Brooklyn 


has been appointed chairman of the Man- 


ufactured Gas Committee of the 
Industries 


Process 


Division of the American 


Society of Mechanical Engineers. The 
committee plans to arrange for the pre- 
sentation before the A.S.M.E. of papers 


dealing 


with technical and engineering 


aspects of the gas industry which are of 
general interest for engineers. 


Dayton, 


Chrysler Airtemp Appointment 


Ohio—W illiam 


Kearney, long 


experienced in marketing of heating, cool- 


ing and refrigeration equipment, has been 


appe yinted 


District Manager for the Air- 


temp Division, Chrysler Corporation, in 











the Dallas, Texas, territory, according to 
announcement by Paul B. Zimmerman, 
Vice President and General Sales Man 
agel 
GOLDEN BROWN 
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CoLuMBIA 
GAS BURNERS 


Tamper-proof con- 
trols, quiet operation, 
high efficiency, easy 
installation, positive 
performance and neg- 
ligible service require- 
ments—these are the 
features that have 
made Columbia NU- 
TIPE Ductless Cas 
Burners so popular 
with scores of Utilities and 
thousands of home owners 
all over the country. Performs perfectly 
with natural, manufactured or mixed 
ses. Write for literature. 


Dept. A, Toledo, Ohio 
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How often in your home does someone forget to 
“turn up the tank” and the hot water runs out before 
the family’s morning needs are provided? Do tempers 
flare and accusations fy — giving the whole day « 
bed start? How unnecessary are such inconveniences 
and scenes when an automatic storage gas water heater 
will supply an abundance of hot water 24 hours a day 
Install a modern gas water heater in your home 
now at reduced prices and get every day off to « 
tying start. Easy payments will fit modest budgets 


he Gas Company 


em OR NS 





Veteran Servel Employees 
Hold Annual Banquet 


In commemorating its 40th anniversary 
as an Evansville establishment—one that 
has grown from a small producer of bug 


I 


gies to this city’s principal industry 


Servel, Inc., manufacturers of the Servel 


Electrolux refrigerators, honored a grow 
of employees for continuous service 
periods ranging from 20 to 40 years 

The event was celebrated on Februar 
22 at the McCurdy Hotel in conjunctiotr 
with the annual banquet of Servel’s 2 
Year Club whose membership represents 
in the aggregate, 6,493 vears of cumulat 
experience Guest of honor was Hart 
H. Wessling, a process engineer, who ha 
been associated with Servel and its pred 
cessor companies for 40 years 

In the presence ot company theia 
prominent Evansville citizens and May 


William H. Dress, Louis Ruthenburg 


presi lent o Servel, presente 1 al iwal 
to Mr. Wessling for his faithful set 
during the past four decades. In addit 


service pins were awarded to otl 


Servel employees, as follows: 35 yeat 
three awards; 30 years—two awa 2 
vears—ten awards; and 20 years 
awards 
C1tin e importance i os 
tionship between management a 
el, Mr. Ruthenburg said In our a 
to cooperate effectively one with anot 
group with group—lies our hope 


+ 


Future The corporation to whicl 








aa” 
Cure These “Ills” With An 
Automatic GAS Water Heater 


Put an end to hot water failures in your home with 
the one sure remedy for water heater “chills” An 
automatic gas water heater provides hot water of proper 
temperature when and where you want it. And, gallon 
tor gallon of hot water used, it operates at less cost 
than outmcded methods. Install one in your home now 


et @ bargain price during our annual water heater sale 


on a new 
Automatic 
GAS dhs Ges Company 
Water Heater 
A_Y = saci TtaeLetint tense 
Here are 2 recent water heater adver- the war depends, 


not 






on a new 
Automatic 
GAS 
Water Heater 


upon America’s 


tisements used in daily papers by the Ohio potential industrial resources, but upon the 


Fuel Gas Company. Both stress the discom- peed with which these 


I 


fort and inconvenience of inadequate hot = converted to wartime 


water supply which gas*heating cures. The “The 
original size for each was 3 column, 10” 
high 





future of our 


resources can be 


needs 


country is in the 


hands of American industry, and the vital 
force of American industry, notwithstand- 


ing all of the obstacles that have and are 
and will be placed in its way, will win 
the war.” 
veteran employees have given their unfal a 
a : % 
tering allegiance is fortunate because it 
has gained a price less asset, and the long " 
ies a \: hin } Group Insurance Benefits 
ontinued, constructive relationship t : . 
, / - te anv 
tween such a corporation and its veterat of American Meter Company 
; oyees ex the creed of those \merican Met Company has_ been 
sciples of d who contend that thx granted a certificate by the Equitable Life 
terests of industrial worker and indus \ssurance Society of the United States 
al management are necessarily antago ommemorating the Twenty-fifth Anni 
tic. You have supplied conclusive proot ersary of the Group Life Insurance Plan 
that the interests of men and management for the employees of that Company 
ire mutual and that workmen, manage ; | 1917 
j ] | sin its ¢ yption ebruary 9 
sti and owner all benefit in the nce : AdO} uar) , /, 
] J ’ nefits ot $464,918 ave been paid to 294 
egree r serve each otners iy 
employees and thei amulies, 
XE rit t \ erica s all out wa € ()yer 35% I r leceased employees 
t. he 1¢ il \\ ill real | it tne eit no other ( ural to thei cle 
ar will be won 5 the pendents 
itions that can most effectively mobilize ‘ : : = 
' , In addition efit totaling $82,833 
ustries toward the wi ; 
, . Wd : 1 : = lave peen paid tk ‘ oyees under the 
Val Wwe all know tha Ame , a 
\ , ; group accident and alth, group acciden 
1 has greater industrial resources than 2 : ° 
| ) t leath and dismemberment, group hos 
O ations that oppose us But , . 
tal expense and irg i enent plans 
\ i lustries are on 1 the ro 
eIng d for war, whereas his record illustrates the value of mak 
enemies’ industries have been so mo ing group insurance available for the pro 


ears The outcome o tection of er 


1 
npiloyees 
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Ohio Fuel Gas Sets National 
Record by Delivering 405 
Million C. F. In Day 


Due to the development oi 
lary storage and _ transmission 
the Ohio Fuel Gas Co. was able to set 
national record by delivering 405 millior 
cubic feet of natural gas to consumers 
in a single day and to maintain maximu 
service during the January cold wave 

Last fall the firm completed a mult 
million dollar program which includ 
underground storage nearby the maj 
cities, increased line capacities, elimina 
tion of line bottlenecks, and new auxiliat 
transmission facilities 

One of the outstanding auxiliary 
provements was the utilization of tw 
nearly exhausted gas fields in Hocking 
and Richland counties. Due to the pat 
ticular geological formations of thes 
fields it was possible to improve 
for use as storage for gas brought fro 
the operating fields in West Virginia. 1 
billion c.f. are stored in these two loca 
tions. Auxiliary transmission lines have 
been installed to carry the gas from thes 
to nearby towns and cities at peak periods 

Ohio Fuel supplies 350 cities in Ohi 
including Columbus, Toledo, Dayton at 
most Cincinnati. The latter two are cor 
tract deliveries to operating utilities. 

A very interesting feature is available 
covering the above. It is particularly 
timely because the new auxiliary methods 
have just been tested under actual operat 
ing conditions and given record-breaking 
performance and also because so many 
utilities are interested in ways of increas 
ing peak load delivery at minimum cost 


The Junk Man Becomes a Factor 
in Winning the War 


Iron and steel scrap; non-ferrous metals 
such as copper, aluminum, brass, zinc 
waste paper, rubber, burlap bags, and cot 
ton and woolen rags are materials criti 
cally needed for War Production pur 
poses. Right now and for the next two 
or three months the country is faced witl 
a most serious need for these. Therefore, 
the Industrial Salvage Section of the 
Bureau of Industrial Conservation of the 
War Production Board is conducting ar 
intensive campaign for the purpose of 
vaging the maximum amount of these 
materials, 

Last year the nation produced about 
80,000,000 tons of steel, of which 70% o1 
47,000,000 tons was finished steel prod 
tion; 65% of this went into War prod 
tion as of December—or 35,000,000 tons 
leaving 22,000,000 tons for civilian use, 
which is one-half the entire or total cor 
sumption of 1938. This year the need is 
for more than 90,000,000 tons. War needs 
for copper between now and the end of 
1943 are estimated at 5,000,000 tons. Reg 
ular normal sources of supply will pr 
vide only 3,000,000 tons 


In many industrial centers across the 
country open hearth furnaces have beer 
compelled to shut down for the want « 
scrap. This has forced the idleness « 
many war workers and slowed up the pri 
duction of war products. The only wa 


to solve this whole production proble 
I I 


] 
t Sal- 





es, iron and steel scrap 
roduced. 
e 90,000,000 tons of steel, 32 


pplie alf of the steel 


and steel scrap are required. 
hird 


( scrap supplies one-t 
ner: one-fiftl f the rubber 


is not enough; in fact, 


a int that e can get in will be 


on ’ possible, the Bureau of In 
strial Conservation of the War Pro 
ction Boat et into motion a salvage 
paign designed to send everv ounce of 


iterials through regularly estab- 





shed channels of waste collection which 


ihe } ~ gettil In thie scrap” is di- 
alled the 
senera Salvage Section.” and the other 





ed the ndustrial Salvage Section.’’ 
Che latter concerned with all the indus 
ial phase f the operatior 
Che Industrial Salvage Section, which 
e chic nterest to the gas industry, is 
ncer1 \ promoting the flow of 
ll kinds and types of manu- 
ishments, mines, mills and 
This applies to scrap gen- 


rated in he process of manufacturing, 


and also scrap which can be realized from 
the wre I f obsolete and abandoned 


achinerv, buildings, oil wells, « 


According Lreorge ‘I Weymouth, 


Chief ot the Industrial Salvage Section, 


ganization, staffed with 
ecialists, who are thoroughly experi- 
need il Salvage operations of various 
! all phases, and for the most part, 
| government. For example, 
Coordinator and Executive 
\dvisor for the Industrial Salvage Sec- 

s Mr. George Sutherland who has 
een loaned to the Bureau by the Con- 
solidated | n Company of New York 


lhe bi tive ot the section 18 


fo educate industry to salvage all 
waste materials 
ie return of these 


erials to war industries 





L« advise industry to use estab- 
ished channels in disposing of these 
aste materials 
al erials are needed ? 
and steel scrap. One ton of 
is needed for each four tons 
el produced 
2. Aluminum, copper, brass and zinc 
Brn <e 
} \V\ ist papt 
. B 1 s, cotto and woolet 
12 
Ss pile ( almost ever gas 
< e sore Now is the time 
ean it up, and also to get rid of any 
bs e€ equipment or materials and sup- 
es 7 it ll never agall be uSsé 1 Call 
nk iler and dispose of it 
On 1 her hand, do not scrap any 
{ ng i serviceable conditio1 whicl you 
someone else might have use for. Keep 
own needs or sell it to some- 
who vy use it. Do not tax industry 
th the pr ction of more gas works 
tliat ibsolutely necessary 
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T. T. Arden Appointed V.P. 
of Grayson Heat Control Ltd. 


Appointment of T. T. Arden as Vice 
President and General Manager of Gray 
son Heat Control, Ltd., 
a division of the Robertshaw Thermostat 


Lynwood, Cali bas 


Company, largely engaged in defense ac- 
tivities, is announced by John A. Robert- 
shaw, president of the parent compan) 





T. T. Arden 


Mr. Arden has long been identified with 
the industry. After graduating from the 
University of Illinois, he went with the 
Ruud Manufacturing Company, of Pitts- 
burgh, Pennsylvania. Subsequently he was 
made General Sales Manager of Milwau- 
kee Gas Specialty Company, of Milwau- 
kee, Wisconsin, and from there became 
Sales Manager of the American Ther 
mometer Company, of St. Louis, Missouri 

Shortly after the acquisition of the 
\merican Thermometer Company 


by the 
Robertshaw Thermostat Company, Mr. 
\rden was made Sales Manager of both 
companies, and he also supervised the sales 
of Grayson Heat Control, Ltd 

\ large part of the Grayson plant’s fa 
cilities have been converted to munitions 
manufacture, in addition to its production 
of thermostats, time controls, and safety 
pilots for civilian and defense needs. 


Welding Book. Clarifying the proper 
welding process for a particular metal 
under various circumstances, a _ clearly 
written, conveniently grouped, 55-page 
book, “Welding Procedures,” has just 
been published by Air Reduction, 60 East 
42nd Street, New York City. 

In addition to recommending process, 
the book recommends the best filler metals 


to be used for each process, and de- 


scribes specialized welding techniques not 
commonly known. In an appendix, data 
are given for the calculation of electrode 
and gas welding rod consumption for 
ditferent types of welds; also compara- 
tive welding record sheets for tabu- 
lating data that will determine the best 
welding method for a particular job. 
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GAS PLANT EQUIPMENT 


UGI REFINERY GAS REFORMING PROCESS 
UGI NATURAL GAS REFORMING PROCESS 
UGI HEAVY OIL PROCESS 


GAS DISTRIBUTION 
PIPE LINE CONSTRUCTION 


RUCTORS INC 


CHICAGO 








for war uses and the 
will have on the pres 


lustrial fuel needs for Service Engineer 


Desires position offering chance for ad- 
recommended for the vancement. Thirty-seven years of age, 18 
fied petroleum gas in 
held in New Orleans 


300 representatives of 


years’ experience in distribution depart- 
ment. Can instruct in the services of all 
appliances and househeating on either nat- 
was president of the ural or artificial gas. Address reply, Box 
122, c/o AMERICAN GAs JouRNAL, 53 Park 
1940 Place, New York City 








FOR SALE 


GENERATOR—General Electric Co 
Continuous current, compound wound generator, Type 
MP-6-150-225, Form RB, K.W 150, Amps.—000, 
R.PLM 225, No load volts—240, Full load volts—250 
ENGINE DRIVE—Erie Ball 
Cross-compound engine, 14” x 23” x 18”. Shaft gover 
nor—Operating steam pressure 150 Ibs./sq. in. Exhaust 
to atmosphere—Sweet valve. 
PANEL—General Electric Co 
\ir circuit breaker, Type C, Form P, 800 amps., 250 
volt. Ammeter, 0-800 Field rheostat, 3 pole, 800 ampere 
disconnect switch. Above is mounted upon 2” x 24” x 80" 
slate panel. 
For prices write C. C. Cray, Purchasing Agent, Citizens 
Gas and Coke Utility, Indianapolis, Indiana. 
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Gas Industry Launches New 
Program of National 
Advertising 


Now that our country is at war, 
Committee on National Advertising 
decided that an immediate change in ad 
vertising policy is imperative Accor 
ingly, all future insertions of 1942 adver 
tisements scheduled for national consun 
magazines, the closing dates of wl 
have not expired, have been postpon 
of January 15. A new copy platform, 
gether with key copy and layouts is now 
being prepared as the spearhead of ar 
entirely new program to be developed 
conformance with the country’s wat 
effort. 

Specifically, the new consumer adver 
tising will inaugurate: 

1. An intelligent, far-sighted and con 
pletely unselfish program planned to he 
the consumer feed her family better du 
ing this war-time emergency; and to pro 
mote such other Government-sponsored 
war activities as the Committee, in its 
judgment, believes the gas industry is 
singularly fitted to perform an outstand 
ing public service. 

2. The basic character of the progran 
for the immediate future will be devote 
to maintaining a _ high standard of 
national health, with emphasis on nutri 
tion, balanced diets and low-cost recipes, 
all tied-in with the Government’s owr 
effort. 

No industry is in a more logical and 
advantageous position to make the fur 
therance of this program its own than is 
the gas industry. Eighty-five  millio: 
Americans eat gas-cooked meals. This 
makes the gas industry perhaps the great 
est single common denominator in_ the 
whole field of nutrition. 

This new program provides a matchless 
opportunity for the gas industry to ste 
to the front as an authority in nutriti 
and food preparation to an extent whicl 
it has never done before. Such a pr 
gram will help the nation. It will he 
the Government. And it will preser 
and build for us a maximum of goodwil 
—Commiuttee on National Advertising, 7 
J. Strickler, Chairman 


Immersion Heating Research 
Begun at A.G.A. Laboratories 


John W. Batten, Chairman of the Con 
mittee on Industrial Gas Research of 
American Gas Association, announce: 
that the Committee has organized a new 
industrial gas research project to cover a 
thorough investigation of the possibilities 
of immersion tube heating of liquids wit 
gas in industrial and commercial applic 
tions. The project has been assigned 
the A.G.A. Laboratories, and work 
recently been started 

Although the immersion tube method 
heating liquids has in the past been us 
in factory heating processes, is now be 
installed in war production factories 
iS incorporated in certain types o 
mercial gas appliances, notably dee 





fryers, scientific data on which to bas 
correct engineering designs are la 
Furthermore, determination of the 
mum performance of immersion 


operating under different conditions « 
a broad field for constructive reseat 
as does also the subject of ! 
that will prove practica 
A complete working outline covet 
this project has been approved by 
Committee, and will | fol 


+t minimin 
) 


( 
1 
] 


1 ; 
e tTollowed ” % 








aboratot Che working outline is sub 
lic review by the Committee 
ork progresses will 
t e to { i ré€ 
ach step of the program 
e advisable 
il and commercial gas men in 


idicated to the Committee 
s research wi rk, and a 


equipment manufacturers in 
} t | } ¢ . ] +1 ; } ~+ 
= r S ave placed neir shops at 
| | sal Oo the Laboratorie Ss in con 
with any field work required dur- 
oO the | ort tne proj t 

This is the 47th researcl project spon 
sored by t Committee on Industrial Gas 

D 1 j } 
Research under authorization of the Ex 
Ve | ard oT the \mer can Gas 


Brooklyn Union Employees 
Break Record in Bond Drive 


n e first week following announce 
ay roll-deduction plan, em- 
ployet f the Brooklyn Union Gas Com 
an Brooklyn, N Y.. subscribed for 
more U. S. Defense Bonds than they did 
luring all of the Liberty and Victory 
Loal ampaigns of the first World War 


an 1,400 employees have asked 


the company to make deductions and have 
nmitt themselves to buy upwards of 
$100,000 worth of bonds during the cur- 
rent year \ll company officers and de 
partment heads have subscribed 
Brooklyn Union’s pay roll-deduction 
al s being directed by a committee 
consisting of Vice President Hugh H 
ithrell, chairman, Secretary Richard B. 
ymis and Assistant Vice President 
George F. B. Owens. Working with this 
ommiuttee are +4 employee s who serve as 


ee representatives in the various 
let iTt? ents al ] divisions 


New Gas Appliance Connector 
Requirements Available 


On February 4, 1942, mimeographed 
pies of proposed American Standard 
sting requirements for gas appliance 

nectors of flexible metal tubing and 
tting ere distributed to all manufac 
irers such equipment They will be- 


e January 1, 1943. Printed 
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Portland Gas and Coke Co. 
Promotes D. E. Farmer 


Advancement of D. E. Farmer, 22-year 
veteran of the company, to superintendent 
of the utilization bureau of Portland Gas 
& Coke Co., Portland, Ore., was an 
nounced recently by R. G. Barnett, vice 
president and general manager. He suc 
ceeds C. R. Miller, 36-year veteran of the 
company and superintendent of the bureau 
for 25 years, who died January 19 after a 
long illness. 





D. E. Farmer 


Joining the Portland Gas & Coke Com- 
pany organization September 17, 1919, as 
a clerk in the utilization bureau, Mr 
Farmer has served in all major depart- 
ments of the bureau. Previous to joining 
the Portland utility he served four years 
with the Canadian Army, including three 
years overseas with a machine gun unit 

One of his first assignments in the utili- 
zation bureau was assistant to Raymond 
M. Conner, head of the gas company’s 
advanced testing laboratories at that time 
and now director of the testing labora- 
tories of the American Gas Association 
For two years Mr. Farmer was associated 
with Mr. Conner. For another year he 
was assistant to Kenneth C. Tomlinson, 
now manager of the Pacific Meter Works, 
who was chief chemist for Portland Gas 
& Coke Company. 

Succeeding Mr. Farmer as chief clerk 
will be another veteran of the gas 


pany, Fred J. Harkins, with 18 years ot 
service. He joined the utilization bureau 
January 30, 1924. For the past five years 
he has been appliance dispatcher, working 
closely with plumbers and heating dealers 


2. 


t 
Oo. E. DUSTMAN 

©. E. Dustman, Southern California 

Manager of the Ralph N srodie Com 

pany, with offices in Los Angeles, died 


Tuesday, February 3rd, in Los Angeles, 


heart attack 
\Ir. Dustman was widely known in th 
petroleum and natural gas industry, hav 
| Los Angeles office 
more than nine vears 
Mr. Dustman was born and raised in 
Indiana and was fifty-six vears old at 
| time of his death ’ 











Pipe bearing is cast 
this mark iron pipe 


TRADE MARK REG. 


Available in diameters from 1% to 84 inches. 
CAST IRON PIPE RESEARCH ASSOCIATION, 


THOMAS F. WOLFE, RESEARCH ENGINEER, 
1015 PEOPLES GAS BUILDING, CHICAGO, ILL. 


CAST IRON PIPE 


THE STANDARD MATERIAL FOR UNDERGROUND MAINS 


— engineers who have had experience in laying 
mechanical joint cast iron pipe know it is a fool-proof operation 
that does not require skilled labor. Speedy, simple and sure—the 
only tool a ratchet-wrench. Any able-bodied man without previous 
experience can quickly become expert in assembling the bottle-tight 
mechanical joints made by our members. For diameters most fre- 


quently laid, one workman in the trench and one workman on the 


truck are all the job requires. 











FOR DEFENSE ...FOR THE FUTURE 


The Sprague Meter Company’s Research Staff looks with an eye to the 
future of Gas and its continued progress in the American Scene. The 
Gas Industry shall never be found wanting in the present crisis but will 
find it a challenge to their ingenuity. 


Sprague Engineers through intelligent research are bending every effort 
to foresee future demands that may be required of them. Members of the 
Sprague Research Laboratory work with practical views—superior per- 
formance, dependability, interchangeability of parts, low maintenance 
costs and the one great objective, Service under the most trying condi- 
tions. 
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